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AINAITDA WU ﬂi$%1ﬂ’§‘1ﬂﬁaﬂuﬂﬂﬁ®ﬂﬂHJﬁ’JuGlWiLILﬂu!WﬁWﬂJQ (%ijEJﬁ$
G

J = 9 (2 = v a2 A = '
52.30) D1YITHIN 21 — 30 1 (599ag 56.20) sgaumsane luseaudsuaasvsaneum,

g 9

9 1

Goway 71.30) daulvgjsenoue®n wiinnuussnensu Govay 51.80) Aliswlamasae

A ¥ o =
IADU 15,001 — 25,000 VN (3980 30.20) aauaaalumsan 4.1

MINA 4.1 MINLEAIanEazlsEnIMans YeInquURI001a

anya ERNTELY) Soanz

Linet 1Y 177 43.10
N 214 52.30

NANGLADN 19 4.60

ERLY 411 100.00




{ @ 4 R ] 1
A5 4.1 MTNUFASAN YUY TTHINTANEAT UDNNYUAIDYN (919)

20

anyo ERTRLY Sonay
2.01¢ 18-20 %) - -

21-30 1 231 56.20

31-40 1) 163 39.70

41 70l 17 4.10
PIREY 411 100.00

3.52AUMIANYT fn S e 10 2.40
USyanasvseieum 293 71.30

Y Invseiioun 88 21.40

gannfaann 20 4.90
93U 411 100.00

4.01FN 1131953 28 6.80
NUNNUTTIANN 45 10.90

WHNNUUTENONTUY 213 51.80

§INVAIUAD 68 16.50

Iniseu/adaindnen 33 8.00

Worhw/usithu 24 5.80

U y ]

U 411 100.00

5510 ldmasaedon  nd 15,000 LN 21 5.10
15,001 — 25,000 LN 124 30.20

25,001 — 35,000 LN 107 26.00

35,001 — 45,000 LN 71 17.30

g4N31 45,000 11N 88 21.40
33U 411 100.00
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(Y] a d c.; & A Y a v d d
4.2 aﬂymzwqﬂﬂ‘s‘muaz‘d‘szt’mm‘smmimﬂﬂmaﬂiamﬂ‘l‘maﬂﬂmmmm!miuﬂ
Xiaomi (1983%N)

J aa J A dy =) Y a v J s . .
nA1ana WU Uszaninneserisome lFNan N MM U0ILUITUA Xiaomi
(Fomi) Tasdudniaengonseldau 3 Suaunsn Ao 1AS03WONOINIA §1 Smart Air Purifier
i1 v Y a 3 d’
Fooaz 21.20 1ATDIFINNIN T80 15.10 AZNADI9951A F080% 14.00 aauaadlua1s1an

4.2

A o a 4 A Lé‘ A Y a [ 14
ATT NN 4.2 (5]1§Nllﬁﬂﬁaﬂ1%lﬂlg‘Wi]@lﬂiﬁJLLaZ‘IJ§$ﬁ‘]Jfﬂiﬂ!fﬂﬁ“l/]Lﬂﬂ‘ﬁf@ﬁiﬂmﬂﬂl%waﬂﬂmmmﬂﬁ

s . LA A
HUTUA Xiaomi (LF8INN)

ANy 11 Soaz

a o < s 4 '
ﬂizmmmmwammmmmumu@ Lﬂ%fl\i‘i/\lﬂﬂ@'lﬂ?ﬂ ‘gu Smart 249 21.20

1 v 9
Xiaomi (I787I1Y) NMIUASFOYTO  Air Purifier

Y o JA A

el TnsAnnyene 126 10.70
7 ;

1AT0I9a 156U 119 10.10

Smart TV 62 5.30

Nd0919951a 165 14.00

U1 Smartwatch 156 13.30

1A 09¥IUNIN 178 15.10

wi3a 1o 120 10.20

PREY 1175 100.00

43 MINATIVANNAFIUNIADA

a ¥ o ¢ 7
4.3.1 ﬂ’lﬁﬂﬂﬁ@ﬂﬁﬂllﬂﬁ’luﬂ’]ﬂ“ﬂﬁ 3 9%}']1! ‘ﬁ@ ﬁI1Uﬂ1waﬂ‘HmeU@\1LL‘]J§u@ (Brand

= Y o

Image) A1UAMUAINGNA15US (Customer Perceived Value) Hag@ UMsaiudyunIadann

U

a a 1 QJ J
(Social Support) ﬁamwammm;‘gﬂwummgﬂﬁﬁ (Customer Engagement) Y9341 UA Xiaomi

v
1A

§ a { ' o s s
(GERR) mﬂﬁnmgmﬁ 1-3 (H1-H3) Wu31 MWany¥UUDILUUITUA (Brand Image) AMAIN

qnA15ug (Customer Perceived Value) Hagn15a@ W UAYUNIITIAN (Social Support) &
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o v [ o 4
ANUAUINUS 1A8ATINDAINYINUYDIGNAT (Customer Engagement) YDMDTUS Xiaomi (1)
1Y)
a < o v o w
VINHANITIATIZHAIINDANOY ANOVA Test uaasliiiuszauiodifn p=
[ d' = a gj Y 9 1 Y] Jd
0.000 (F, ,,, = 244.210) siaueraalum1519i 4.3 Taelidaulsdass 1 3 dauds laun nwanyel
4 U { [ o
VYDIUITUA (Brand Image) ﬂﬂ‘!mﬁgﬂﬁjﬁﬂﬁl (Customer Perceived Value) UagMITUUTUUNIN
d9n (Social Support) FIA1NI1TDDTUVIGANNAUNLTVDIANUKNWNUVDIGNAT (Customer

Engagement) 1101 $08ag 64.3 (R* = .643) aauaaalumisnai 4.4

{ J aa a J [ 4 J
A15197 4.3 MFDANITIUATIZHANIUDADOY ﬁ1uﬂ1Wﬁﬂ‘HmﬂJ@ﬂLLUﬁu@ (Brand Image)

Y =1 [ . v ¥/ .
AUAUAINGNAI15UF (Customer Perceived Value) 1az@1UMsaiuayun19dIny (Social

Ada A 1 @ £y
Support) NUBNTNAADANUHNNWUUBIYNA (Customer Engagement)

ANOVA'
Model Sum of Squares df Mean Square F Sig.
1 Regression 148.883 3 49.628  244.210 000
Residual 82.709 407 203
Total P8IIR593 410

a. Dependent Variable: SUMCE

b. Predictors: (Constant), SUMSS, SUMBI NEW, SUMCPV

A 1 aa a J Y @
ATTNN 4.4 ﬂ']ﬁﬂﬁfﬂi'JLﬂ5']314?]’3']3JWULHJ55U@\19’J']3JIﬂﬂwuellﬂﬂgﬂf?l}'l (Customer Engagement)

Model Summary

Std. Error Change Statistics

R Adjusted of the R Square F Sig. F

Model R  Square R Square Estimate Change Change dfl df2 Change

1 .802° .643 .640 45080 .643 24421 3 407 .000

0

a. Predictors: (Constant), SUMBI NEW, SUMCPV, SUMSS
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oSz lusieaziBeavesdinilsdase nui dunmdnysivesusus
(Brand Image) A1uA AN gnA15U (Customer Perceived Value) 1Az 811413 e1i U UM
#3au (Social Support) HANUFUWUTAUANURATUUDIGNM (Customer Engagement) fisze
Wodiay p = 0.000 FeafuauuauUATINA | - 3 (HI-H3) Taemdusz@ntnisnnnesved

ulsdase (B) Wiy 0.202, 0.541 taz 0.177 Awday danaasluaisei 4.5

{ 1 aa a L4 a o J J
A5 4.5 MADAMIAATIEHANNOADRILUVLNA (Coefficients) ﬁWHﬂWWﬁﬂ‘]&lﬂﬁl@\illﬂﬁuﬂ

v
=

(Brand Image) S1uAMANGNAITUS (Customer Perceived Value) 1agMUMIANUAYUNI

danw (Social Support) NTDNTNAADANUKNIUYDIGNA (Customer Engagement)

Coefficients”

Standardized

Unstandardized Coefficients Coefficients

Model B Std. Error Beta t Sig.

1 (Constant) -274 174 -1.570 117
SUMBI NEW 284 .054 202 5.232 .000
SUMCPV .617 .048 541 12.836 .000
SUMSS .149 .030 177 4.938 .000

a. Dependent Variable: SUMCE

432 mimﬁ@uawagm ﬁ’mmmqﬂﬁ’ummgﬂﬁﬁ (Customer Engagement) Y
Aa A 1 9 Y 4 4 . . = ~
amwamamm”lmwGlimmgﬂﬂmmmim (Brand Trust) Y99 UTUA Xiaomi (IFYINU) 910
a { 1 o =\ o v
ﬁnmgmﬁ 4 (H4) WuN mmg«,ﬂwummgﬂﬁﬁ (Customer Engagement) UANUTUNUT Inens
o Y Y s s . LA B
ﬂumm"hmﬂwmgmmaumm (Brand Trust) ¥9LUITUA Xiaomi (IHYINN)

[

a 4 [~ % @ o
INNANITIUATICHAITUDADDY ANOVA Testllﬁﬂﬂiﬁjlﬁui$ﬂﬂuﬂﬁ1ﬂi‘g pP=
Y = A o a A o Y
0.000 (F]q409= 1083.449) ﬂ\iuﬁﬂﬂiu@"li"lﬂ‘ﬂ 4.6 Iﬂﬂu@ﬁllﬂﬁi’]ﬁig A0 ANUHNNUUDIGNA
a LY 1 4
(Customer Engagement) ?f"lll"liﬂi’)‘ﬁ‘]J"IEJ‘ﬂ'JnJW‘Llu‘]_]islli’]\iﬂﬁl"lllll%’)"l\ﬂﬁ]slli’]\i@jﬂf?l}”lﬁﬂuﬂiuﬂ

(Brand Trust) 11101 0802 72.6 (R* = .726) sataadlua1inei 4.7
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§ J aa a 4 @
A15199 4.6 MADANITAATIEHANNDADDY ﬁ}mmmﬁgﬂwummgﬂﬁﬁ (Customer Engagement)

a A 1 1 J
nonnanennulinelivesgndidenusug (Brand Trust)

ANOVA'
Model Sum of Squares df Mean Square F Sig.
1 Regression 226.711 1 226.711  1083.449 000
Residual 85.583 409 .209
Total 312.294 410

a. Dependent Variable: SUMBT

b. Predictors: (Constant), SUMCE

{ ' aa a J @ 1 4
A15197 4.7 mﬁa@]mﬁmﬂiwwmmwuuﬂﬁlmmmﬁijmﬂwmgﬂﬁ'mmmﬁuﬂ (Brand Trust)

Model Summary

Std. Error Change Statistics
R Adjusted of the R Square Sig. F
Model R  Square R Square Estimate Change F Change dfl  df2 Change
1 852" 726 725 45744 726 1083.449 1 409 .000

a. Predictors: (Constant), SUMCE

A a 4 = @ a 1 9 o 9
WAIIEH 1UI1802108AV0IATBATE WU ATUANURANUYDIGNA

v o o ' s .

(Customer Engagement) Hinuduiusnuaaiulinelavesgnaiaennsus (Brand Trust) #

v 4 4
ITAVUITINTY p = 0.000 c'fiaﬁuumguﬁumgmﬁ 4 (H4) Taomduilsz@nsnisnannosvoiai

wilsdase (B) v 0.852 Awaaaluaisied 4.8

{ 1 aa a 4 a Y
A5 19N 4.8 MADAMIAATIEHANNOADRILUVLNA (Coefficients) ﬁ}WUﬂ’NJ\IﬂﬂWHﬂl@QQﬂf’%}T

Aa Aa 1 1 4
(Customer Engagement) ﬁamwammm"ﬁlfnﬂwmgﬂﬁ’mmmsuﬂ (Brand Trust)

Coefficients

Unstandardized Coefficients Standardized Coefficients

Model B Std. Error Beta t

Sig.
1 (Constant) 253 118 2.148 .032
SUMCE .989 .030 .852 32916 .000

a. Dependent Variable: SUMBT
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433 MINATOUANAFININGG 2 811 Ao 1uAURNITLYEIgNAN (Customer
Engagement) tazA11a11'1311410v09gnf1A0uusus (Brand Trus) ianinadenmsdedis
UONAD (Word of Mouth) YIMUTUS Xiaomi (F8211) 91NauuRgIuA 5 - 6 (HS — HE) Ny
AMURNHUVDIGNAT (Customer Engagement) t1aza111 1321919 v09gnR1@01U5UA (Brand
Trust) TAUFUTLS Taoasaiumsdea1suenae (Word of Mouth) VeduUSU# Xiaomi (1§67
W)

1ANANITIATIZHAINDADDY ANOVA Test taasliifiuseduiiodidn p =
0.000 (F, ;. = 398.845) Saaaalumsnai 4.0 Tasddulsdasy wa 2 dauls ANUHNNUVD
anA1 (Customer Engagement) 1azn211 13219199099n/1601U5UA (Brand Trust) @14150

a o o vv Y
25118 NUAULTYDINNUYANYDIGNAL (Customer Engagement) 1111 Fo8az 66.2 (R® =

662) aauanalumsan 4.10

H 1 aa a 4 Y
GﬂiNﬁ 4.9 AMADANITAUATIEHANUDADDY ﬁWUﬂ’N?JZ!ﬂWHﬂJ’E]\‘]Qﬂﬁ)"I (Customer Engagement)

Y Y Y 1 J Aa A ' A 1
Llagﬂ'luﬂ'JTlI1331\‘]1%%@\1@]ﬂﬂ’]@]@!£ﬂ5u@ (Brand Trust) U8NTWaa0N15a0a15U0N<D (Word

of Mouth)
ANOVA'
Model Sum of Squares df Mean Square F Sig.
1 Regression 170.391 2 85.195  398.845 .000”
Residual 87.151 408 214
Total 257.542 410

a. Dependent Variable: SUMWOM

b. Predictors: (Constant), SUMBT, SUMCE

{ 1 aa a o 7 4 1
@ni'Nﬁ 4.10 ﬂWfffﬂ@lﬂ'ﬁ'JLﬂi']%ﬂﬂ'ﬂllW'L!LL‘]JT’U@Qﬂ'l'ﬁﬁ’t]ﬁTiU’f]ﬂ@]@ (Word of Mouth)

Model Summary

Std. Error Change Statistics

R Adjusted of the R Square Sig. F

Model R  Square R Square Estimate Change F Change  dfl df2 Change

1 813" 662 .660 46217 .662 398.845 2 408 .000

a. Predictors: (Constant), SUMBT, SUMCE
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A a o = o a 1 9 o Y
Wedasizilusisazideavesdnlsdasy Wy AIUANUINWUYDIgNA
Y Y Y J = v o
(Customer Engagement) Lm$ﬂTL!ﬂ?nll"l’J?lNﬁl%élJENQﬂﬂM’e)Lmiuﬂ (Brand Trust) UANUTUNUSD
AUMSAOA1TUINAD (Word of Mouth) Nad1Any p = 0.000 FaivayuauuagIui s - 6 (HS -
'd
He) Tasmiduilsz@nsnisnanosvesdnisdase (B) midv 0.147 uaz 0.684 mud1ay ¢

uand luasan 4.11

{ 1 an a 4 a ]
ﬂ']ﬁNﬁ 4.11 ﬂ'lﬁﬂﬂﬂWi'JLﬂ31$Wﬂ31ﬂﬂﬂﬂﬂﬂll‘ﬂ‘u‘l}ﬂ@] (Coefficients) ﬁlmmmgﬂwummgﬂﬁﬁ
Y Y Y 4 AAa A 1
(Customer Engagement) uazmumm"lnn“lwmgﬂﬂmmmiu@ (Brand Trust) UONTWAND

MIAATUDNAD (Word of Mouth)

Coefficients’

Standardized

Unstandardized Coefficients Coefficients

Model B Std. Error Beta t Sig.

1 (Constant) .856 y 19 7.168 .000
SUMCE 155 .058 147 2.674 .008
SUMBT .622 .050 .684 12.440 .000

a. Dependent Variable: SUMWOM

4.4 agdannfgiuanidy
1NN AT MTaAREITIF LB (Simple Linear Regression) LagN13

Y
DANPENY A (Multiple Regression) §I9oamnsndjlavuagiuauide lanail
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{ a Jda A [ t4 [ @ @ {
A15190 4.12 ’dgﬂwmmiwwamwaﬁ’mmwaﬂym MITUIAUA MIFUVAUUNNTIAN NI

1 o 1 a 1 o a 1A
waﬁammQﬂwummgﬂﬁ’mmaiﬁ'mﬂmm"li’an“lw@umuﬂuazwqmﬂimmamnmaum

a9

s . LA =
HUTUA Xiaomi (LFIINY) Glul,‘ll@]ﬂjﬂlﬂwuﬂ']uﬂﬁ

q

9

ANNAFIUNUIY WansNAaeY
ANNAFIU

AUNATILT 1L HD  amdnbeiveauusud (Brand Image) TonTwaie GATLENT
VINAUAUHINUYDIQNAT (Customer
Engagement)

quNRgIui 2 (2)  Aamifignd3ug (Customer Perceived Value) aiuayu
NENTNATIWINADANNYNWUVYDINA
(Customer Engagement)

quNRgIU 3 (H3)  mseniuayumadanu (Social Support) 8n3na Miveyu
IFIVINADANNNUUDIGNAT (Customer
Engagement)

AuuRgInd 4 (H4) ANUFNNUUDIGNAT (Customer Engagement) aivayy
nonswasenim 13 slavesgnidennsug
(Brand Trust)

auuRguil 5 (H5) ANUHNHUYBIGNAT (Customer Engagement) aivayY
fisnsnadeiioninadenganssudearsuende
YDIGNAIABLUTUA (Word of Mouth)

aunfgiui 6 (6) A 13199 s ug (Brand Trusy) danade GRS TLTY]

WOANITUMITRETUBNADYBIGNAT (Word of

Mouth)
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ﬂWWﬁ)ﬂHﬂi’ﬂJﬂﬂllﬂiuﬁ

(Brand image) 0.2023%* 0.852 % Brand Trust
1A Y o Y /
AUAINGNAITU] 0.541%*
) Customer Engagement 0.684%*
(Customer Perceived Value) '
MITUUAYUNNTIAY 0.177** O.IMX‘ Word of Mouth
(Social Support)

HNUWINe : *p<0.05; **p<0.001

AN 4.1 Mnagranuie



29

a
unnms

asiwaIdemazdoravenus

U

5.1 anUsean1sIdY

[ 4 a A I o 9 1

£4
QWHﬂﬂﬂﬁﬁﬂ‘HW (399 “DONTNAVOINMNANY MITUIAUAT MITUVTUUNNTIAY

U aq q

Y

{ 1 @ 1 a 1 4 a 1
niimadenanugniuvesgnmdinaliinanulinedadenusuduazngdnssunisuoende

Y s

a { [ 4 4 v A
FUAMUTUA Xiaomi (Fomd) Tuwangaunnuriiuns” Taelitaglsedn 1. ednufadeond

a a A Y

1 1 @ A o 1 Y J . = A
niwandinanennugnuveagna i llgnis19elelunusud Xiaomi (Foavl) lu

v
ISl 1

4 [} d‘da a [y 9 X o 1
WANTUNNUHIUAT 2. Lﬁaﬁﬂmﬂmwmmwa%mwammmqﬂwummgﬂm c"fimﬂﬂqmi
' Y ol . = 4

19NAD (Word of Mouth) ¥9349NAULUIUA Xiaomi (L?’fﬂ’mu) Mmmgumwwmm AL 3. 1IN0
= v o 7 ' 9 ] 4 ' Y J . .
ﬁﬂym’Jmau‘wu‘ﬁizwawmm"lnw%mumummzmsmmmmmqﬂmumuﬂ Xiaomi

a A A A < 9 A =2
(GEe)iFY) Mmmgumwumum T%mimmﬁlumﬁmui’mnmmga A9 UUUADUDIN I

[ o [} A [ Bld'dy A 9y a [ 4 4 5 ! =\ ~
NAUAIDYII 7D ﬂqu@wmwsmﬂﬂwammmmmumuﬂ Xiaomi (F831 %) Tutua
NIAUNNUNIUAT NUIU 411 AY

a 4 an a o < o w o 2’;
Lm3ﬂWﬂWﬁﬂ?i’)mi?%ﬁ%'lﬁﬁﬂ@ﬂ']u’)ﬂﬂllﬁﬂﬂiﬁjl‘ﬂuﬁﬁﬂ?1uﬁ1ﬂigﬂl@\1ﬂi}ﬂEWN 3
1A Y

@ 1 @ t4 J @
a3 1Aun MwanyaiveDIUA (Brand Image) AMAIMNGNAI5U] (Customer Perceived Value)

HaznSATUAYUNITIAN (Social Support) INUDNTNAADAIUHNWHUDIGAAT (Customer

U QU

o 2% o A @ I
Engagement) 1AgHan1353903111998A1uA@ANgnA5 U35 (Customer Perceived Value) Dotiu
Yadonliansnanon1uANNUYDINA1 (Customer Engagement) 110N ga agnAisu Ao

U

[
v 1 A = Y =)

a 4 { @ Jd v
aﬂymzﬂlmﬁuﬁ}umﬁuﬂ Xiaomi (La’ﬂjﬁﬁ) FTUNITDONUUUNTIYIY gﬂaﬂym‘nuﬁuﬂ y

o o o = a 9 a Y v Y v v a9
DNANHULRNITA imulﬂmﬂmmwsum’duﬂmaﬂmiu'imﬂmﬂmmmtﬂuﬁumﬂizmﬂ

q QU U

= = =) Y

A I A = = o 1 4 o Y
msaﬂ%"lﬂﬂumzmﬂiuiaﬂmmmmwmwu@mmuﬂ THUULAYINULUAATIUUITUA %um"lw

a

v o s

aﬂﬁ'm?aﬁuuasgﬁﬂwﬂwuﬂmmiuﬂ AOANGOINUHAINIUDY Xie et al., (2020) WL AMAIN

EY G

anmys ‘]J;%: (Customer Perceived Value) AIHAADAIIW wn WUV an M (Customer Engagement)

£l

VoA v 9

14
1azdIAPANABINUNAIVBVDY Ttani et al., (2019) NFI1 AMAINGNAITVS (Customer Perceived

G

Value) 91013 QIWY Customer Engagement TRunusud 1d
g aw ' @ 4 J a A 1
u@ﬂﬂWﬂﬁWﬁﬂu’J%ﬂWU’N MNANHUVUDILUTUA (Brand Image) HaNTNaneNWY
< 1

@ I o w 4 a
HNWLYOIGNA (Customer Engagement) 1 ud1aus09a901 s ziilognA e uiunaudives

s . LA A & a YA g 1y o A 7 7 Y
HYUIUA Xiaomi (LHYINY) L‘]Juﬁuﬂﬂ/l!"lﬂm\‘ﬂﬂ NUFANY nﬂiﬂwu G]’E)‘]JI%VIE]?]’JHJ@I’ENﬂ1iﬂI’E]\1
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Y <K o Y Y a v v A 9 ~ = 9 [ a v
anean %\1‘Vl'1611’?gﬂﬂﬂﬂﬂﬂj'lilﬂﬂwuﬂ‘ﬂﬁuﬂ'lﬁluﬂq@ FITDAANDINUNIIUIVYUD LIINADY

s ~ ' o b4 Y} o 9 Y a =2
9199 (2563) NWUIT AMNANHUUDIFTIU (Brand Image) ﬂ?iﬁgﬂﬂﬂﬂﬂﬂ?WﬂJWQWﬂiﬂ
(Customer Satisfaction) 117 gnAunan21u'1421919 (Brand Trust) auii Tl gaaugnwu
(Customer Engagement) FUIAGINVUNAVDI Amir et al., (2020) ANV Brand Image Hanud 1ﬁ}ﬂul

TINaND Customer Engagement

[

[ o Y @ o . a dy R
muﬂﬂfﬂﬂmumiﬁuuﬁigumwmﬂu (Social Support) Waﬂ’]u')%ﬂu‘ﬂﬁ’lﬂ{]')’]!ﬂu
<
N

sNUBONTNAADANNHNHUVDIQNAT (Customer Engagement) oaga e

[

SRR

De

19
' A P 4 a 2 Y o o a
mzilognA1d1Fudud s ua Xiaomi (724l udnnadymidu neanudrdus e
A A A o J = A Y a Y J . L, A A 1
wsotlgmineniiesnunusua szlinguidnneldauauduusua Xiaomi (Feanll) Uredau
A g 1 ' )
910 Community Miilunguinniz 1y Social Media 18 1amsndo lunisud ludyn nald

o o

(] 4 X =X e < 1
Azt waggremaungive g ldauansoud ludanla dawanuisoivaasddimiud
1 ~ I a 4 = A I o (]
Unguilszanniimens ol udlFnududuusug Xiaomi (Forull) 1Hulszdreguda Tnaw
9 A v Aa Y v’;d (] ~ v o v A 9 c’dy =]
W lanenUAUAIVe LT UATITUBEINA INTITHANUAUAITUMLLTUATIOGUAT 99115
Idmuuzii lunmsud ludamndunguilszansidiasldauuaz numadamueeTymiogla
PENAITIN FIADANADINVNAIIUITINAHIUVIVDY Molinilloa et al.,, (2020) AWUI A5
AUVAYUNITIAY (Social Support) dqwaﬁi@mm@ﬂﬁ’ummgﬂ% (Customer Engagement) U1
a o ~ 1 o 4
Facebook 59UDIHADINIIUATEVYDY Aladwani (2018) AWV TAUVAYUNINDITUA
(Emotional Support) 1azNs@iUayuA udeya (Data Support) IHAABNISTHAIUTINYD
k) = ad ] [
anA U TFoanoul s msuny
9
uaz ludIuueIn1uyNUYe9gNAT (Customer Engagement) Had1u3dedluaasli
<3 1 o Y Aaa a 1 Y Y 4
WunNNgNRuYeIgna1 Honswanenim1319lvveagnArdensus (Brand Trust) Tag
Y YK 1 ) I [ & a FY a =2 9 ] a A 9
gnmsanNaugniutazitludIurilevesaumLazuIms 39 laudasesnmiunganssui 14
[l () A 491 A A J a = g’/ Y o A ASI A J a a Y
na1 v lunmsaaduladendgensodenlduinms dnnignmaudendensoldusmsaum
A A = = 9 Y a A o Y 0’49} Y
wiaduq TunusuaReInudnale msizgnarnannurelunaz 13nlalunnsuaiiluudy
FIA0AAADINVUNAIIUIVINAIUNIUS Y Samarah et al., (2021) NWVIIAITUAIUTINKT D
Y= Ly Y o Jd A 1Y) 9 Y J
anujangniuvesgnmnuuusuadawalumduinduany3nddavesgnidonusua nay
[ [ a o { 1 4 4 1 1 [}
§9e0ANADINUNAIIUIIBVDY Dabholkar and Sheng (2012) ANV NNoBIANIHAIUTINAUGNA
Y & o \ ) a4 A 2 a4 0y
uda i llganuldnelaiminiudnaie

o 9 o Y

9 Y 9
@ aw @ @ < 9
mﬁwmm’mﬂauuﬁ ENLlﬁ@\1Glﬁ}lﬁuaﬂﬂﬂ’lllﬁ’]ﬂﬂlﬂl@ﬁﬂ’]uﬂ'ﬂllEﬂWU"UfNQﬂﬂ’I

a

(Customer Engagement) 11aza11a 131321979 (Brand Trust) 113idnEnasenisuenae (Word
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