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111 11521an ﬁﬁSﬁwaﬁﬁmmaﬂdawnﬁﬂsimmi%a?{uﬁ'umuﬁ’uwﬁu (Impulse

Buying) Tu$umandseianennsuazvesl¥luasaisen

auuAgIui 7 HO : ussgalomudnEwamadanu (Social Motivation) laididnswa
a 1 &’ a % v 4 = v A
Aamavinaemsyeaumiunumiandszanervsuazvedlyluasuseu

H7 : u599alamudninan1adanu (Social Motivation) Hidnswafan1auInaosn1s

! o v - v o
Faaumludualanlszianomisuazuesldslunsasou

auuﬁgmﬁ 8 HO: 11599919 1udNnEWan19d9au (Social Motivation) laifidniwa
@iewqﬁﬂimma%@ﬁuﬁ’umuﬁuwﬁ’u (Impulse Buying) Tu51mmianilseinnervisuazves
T4 lunasusou

HS: 115999198148 TWaNn19d9AN (Social Motivation) HoNFWaNANIIUINAD
wqﬁﬂﬁumi%aﬁuﬁ'umuﬁuwﬁ’u (Impulse Buying) Tufrumilaniszinnemsuazveslsly

v A
ATIUIDU

Y a d o {da a 1 v a
M13199 4.29 LaAINaNIsAATIEHaADBINY UV TuIIgalanliansnanemsdadule

9
FoFUAMVUNUNGYU (Impulsive Buying)

Model Unstandardized Standardized | t Sig.
Coefficients Coefficients
B Std. Error | Beta
1 (fhﬂﬂﬁ) 2.004 392 5.023 { .000
Y 4
usagalomadiuessoilse Teal -052 | .106 -.032 -490 | .625
13999 lNAuANUINAAINEAUN1S 212 |.070 205 3.013 | .003
4
91310
usegeloninnedeny 190 | .062 200 3.062 | .002
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Y
asau: mimﬁu%%ﬁuﬁ’ummuwau
R-square = 0.110, F (3, 266) = 10.996, p = 0.000
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Motivation) 311 P-Value (Sig.) 11111 0.003 13993 1991AN1379AY (Social Motivation) A1
= < Pl o o w A <3 J g’/ @ g}u 1
P-Value (Sig.) 8¢ 0.002 Farivananisdiangh 0.05 uaasldimiuiimi 2 aualsiulinane
v A f (% 1% @ ' I <

nmsanduladounus Unau (Impulsive Buying) 11104 1aod191sna1unsagalonisdiu
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Y 19 ' I o o o A =2 F2 dy (= 1
Uy N 0.05 uaUagnNAIUITIAYN 0.10 i]\‘i’ﬁé'ﬂhlﬂ’l'] Lliﬂﬂﬂiﬂﬂiglﬂﬂu]’h\li\lwﬁ@’(’]ﬂ'li
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(Supermarket) waz lanlosunsing (Hypermarket)

A A [ ey X Y I 1 9

o sanadulss@nsnisnannse (Beta) uaaaliitiug usegalaniuniiy

a a L4 1 1 v A ¥ a

IWAALWAUNIIBDITUA (Hedonic Shopping Motivation) dananemsaaaulageduaiuuy
PUNWAY (Impulsive Buying) 13919008 10T adAuIniiga N Beta 0.205 5098311 Ao 11599419
k) [ ~ 1 9 L4 e I . . . A
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Y a 4 o a a
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4 laa A 1 v A ¥ a [ [
915191 (Hedonic Shopping Motivation) Niansnasemssaauladedumuuuiunduy

(Impulsive Buying)
Model Unstandardized Standardized |t Sig.
Coefficients Coefficients
B Std. Error | Beta
1| (frnadd) 2.450 | 248 9.892 | .000
usagalaliifannuianldwogss | -.024 | .069 -.027 -346 | .730
usagaladumsuiugus -.098 | .056 - 118 -1.765 | .079
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4 a I'd % a a
M31971 4.30 LaaIwans ATz nanoenrauueIi It susIgsladuaumaAmAUNIS
4 {aa A 1 v Aa 4 a o o

915191 (Hedonic Shopping Motivation) Niansnasemsdaauladedumuuuiunau

(Impulsive Buying) (#10)

Model Unstandardized Standardized | t Sig.
Coefficients Coefficients
B Std. Error | Beta
9 A a 9 9 =
Lmi”]ﬂi]mumwaﬁummu%mEJ .166 .056 221 2.955 .003
usagalalududany 195 | .067 241 2.930 | .004
Y =<
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. . Y X A Y 9 2 . Y
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Y [ . 1w 2 A Y I Y
usagalalududeny P-Value (Sig.) 1911111 0.004 GaliAtioanaiediAagn 0.05 uaaaly
2 19 Y S 1 o a ¥ o Y o o
WUNa 2 A siuinasemsaadulagetuuRunau (Impulsive Buying) 1H184 aod19]s
I kY = . Y Y a 9= 9 v A
Aa e ladugua JA1 P-Value (Sig) 11100 0.079 usegelaliinanuian ldwogyie 1
A1 P-Value (Sig.) 1101 0.730 15999198 1uunuIn §A1 P-Value (Sig.) (111D 0.490 11y
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9 = = . T W = U 1 v = Y
uiqgﬂ%mumquwa% UM P-Value (Sig.) 1(N10U 0.469 UAIGINNAUITIAY fuqagﬂ'lmw
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4 J I
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A A T w A £ Y I 1 9 [ =\
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Y
awitanela 7 0.069 duiianwanaiBaandemsdaduladedudodas undy (mpulsive
Buying) Tuvaizfinssgelodumatunaem ogfi -0.118 s0daau1das usegeladrummum i -
Y a o = Y 1 Aa A v Aa

0.055 wazusagalalidannuddn | fnonds i -0.027 Fauaasliifuhiisninamsdadule
Li‘ a F) [ [ a FY o A 14 =]
FoaumuuuRUNauvesduAlszianemsuazaiGeulugilesuiiing (Supermarket) uaz

J I a
lalosansina (Hypermarket) T

a a J o AaAa A
aafl 431 naaaramsIanzioanonyavesdulsusagelefiianiwadona

v v A1 Y Y a Y
WINNNAADIIUAALATITUA (Loyalty)

Model Unstandardized Standardized | t Sig.
Coefficients Coefficients
B Std. Error | Beta
1 (fhﬂﬂ‘ﬁ') 2.343 326 7.176 | .000
usegelamednessnilse Teand 304 | .088 221 3.453 | .001
usegaladuanum@amaung 81 [.059 209 3.096 | .002
015Ul
usegelaarnmedeny -032 | .052 -.040 -611 | .542

A1l3an: AN NANARD I UM LaZATIAUM
R-square = 0.120, F = 12.067, p = 0.000

a

d‘ a 4 % td'dQ 1
910915199 4.31 3ununsBasiznoanosnrgudinilsusigalanlionsnase
ANNATNA AR WA AZATIAUM (Loyalty) Wuiadulse ﬁmmimﬁu%WWﬂm(R-
A é a Y AaAa A (%
Square) Ai® 0.120 Fa0FU18 Id A wl50aT mwmmm‘wamamuﬂimuaﬂiaﬂaz 12 Tag
Y

d ddu o o F =

ansaaglanszauisdAyveIada F 17 0.000 331A1T08N 152 ﬂ‘uuamﬂmm 0.05 18211l

@ i Y v AAa A dy a Y o v . .
Taswesnaton 1 Moseifianinademsdaduladedufuuusundu (Impulsive Buying)

@ a a 4
‘lummzﬁﬁauﬂiﬁ'mmq@,q%ﬁ’mﬂmmwamwaumammm (Hedonic Shopping

. . ISP . L 9 d e .
Motivation) U1 P-Value (Sig.) 111101 0.001 tag 433931an13d1u053501)58 Towl (Utilitarian
Shopping Motivation) 11 P-Value (Sig.) (171 0.002 Feliartioaninanisd i 0.05 naaq

< ' 1 v W 1 a @ a A
Tdmuninasomsnamassninaaei wdwazadui Tuvazi@ernuussgeleningnina

[ A 1 [ < 1 1 1
NNFTIAY (Social Motivation) WA P-Value (Sig.) tN1NU 0.542 uaaaliiun lulinadenisaiu

v v A Y Y a g
WINNNANDITUAULASATITUA
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A A 1w a £ Y I 1A 3 a A
Wonsanmaulseansmsnanosy (Beta) ua AU NUANNHTILIN Ao
4 A
115999191198 11053501)53 Teand (Utilitarian Shopping Motivation) A1 0.221 5090911 Ao AN
a a 4 U [ a A
INAANAUNIIBITU (Hedonic Shopping Motivation) M 0.209 ez mqgﬂ%mﬂamwa

[ . . . <3 a §
N9FIAN (Social Motivation) HANMUITAUFIAU NA1 -0.040

Y a 4 (J a a
MI9N 4.32 uamwams’amﬁzwaﬂaaﬂwn@mmmmuﬂigmgﬂ%ﬁﬁummmamwaumq

4 {aa A 1 [ 1 a
915191 (Hedonic Shopping Motivation) NHdNTNananNIsnAnAA UM IazATIAUM

(Loyalty)
Model Unstandardized Standardized | t Sig.
Coefficients Coefficients
B Std. Error | Beta
1 (fhﬂﬂ‘ﬁ') 3.099 210 14.766 | .000
usegaloldinannuddnldmonde | 148 | 058 203 2548 | .011
usagaladumsuiugue 007 | .047 010 152 | .879
uiqgﬂ%ﬁjmmicﬁaﬁuﬁ’nﬁfﬂmﬁEJ -.054 | .047 -.087 -1.147 | 252
usegalalududany 028 | .056 041 498 | .619
usegaladiuanuianely 013 | .055 022 228 | .819
usegaladmunum 03 57 192 2382 | .018

@ v o a9 ) 59
A5 ANNAISTNANANDIIUALAZATIAUM (Loyalty)
R-square = 0.110, F = 5.434, p = 0.000
A a 4 @ Y
1NATT NN 4.32 gﬂuﬂ‘]_lﬂﬁi]mi1$‘ﬁﬂﬂﬂﬁlﬂW?jﬂmﬁ’JLLﬂSLﬁ\i@‘Q{lﬂﬂiuﬂ’J13J

a a t4 1 1w a £ v A
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A = a Y1 o a g}.; =Y (%] 19
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@ 9 !
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Aaa A 1
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{ o a a o
Tuvazfdanalsd s sgalaguanumaamauniee1sual (Hedonic Shopping

Motivation) 15zt usegelaldifanawiani ldwgne a1 P-Value (Sig.) 1 0.011 taz

]
L) v =

15999198 1muNU M A1 P-Value (Sig.) 11111 0.018 awa1ay Faiiadeeniianisdiayn
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Y o A . Y 9 = A
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A a 1 [ a £ Y I 1 Y a
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YR Y =] ~ A 9 ~ [ A
anuianldwag s a1 Beta 1l 0.203 5990911 Ao us99eladuunuIn i 0.102 daw1 Ao

9 o A 1% = 9 =3 A Y
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1A a Y

Y
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a Y Y a 1

A Y j} = ~ = Y < 1T AAa
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Aa A 1 = Yy a g ' Y Y =
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ansnanamuInaenuiane lavesdus Ina uazanugniuaes 1A

Yanlsznemsuazvelsluaiiseuluszezeny (Loyalty)




65

aNNAGIUA 2

9 4 . . . . . s
HO: 11599919 19A 0550152 Towd (Utilitarian Shopping Motivation) ‘laifi

Y

INTNaABNYANTTUMIFOAUAMVURUNSY (Impulse Buying) Tuimm
Yandsznemnsuazveslslunsiseu

9 4 . . . . . =
H2: 13994 1an19diuessnils Tewl (Utilitarian Shopping Motivation) 3

b

INFNaNANIUINAONYANTTUMIFOFUA MU LRUNEY (Impulse Buying)
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(Loyalty)
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HS: mﬂgﬂﬂﬁ’mﬂ’;mmamwauwNmmm (Hedonic Shopping

Motivation) J11AAI 1 UYTLHN UNANIUINFIUINADANUNIND 19U

U Las HO




66

Y Aa v 1Y Y = Y
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1 R = = V1 Y o = oA A
ﬂwﬁluagiuimummaﬂmjwm i]\?ﬁ'liﬂ‘ii‘lﬁ‘qﬂulﬂ'ﬂjﬂEJi'Jlllla'ﬁgﬂﬂ’mn]Mﬂ'ﬂﬂu““ﬁ@ﬂ@qx‘i

[ d o
5.1.2 anbazlszrInsman v anguaA I
v 2 Y
HAMSANEIIUITEATIUNDI HAOUUDUFOUDINAIHNATIUIY 270 AU AU
1 a A I J ] a I v '
Tvapdumand aadudeoas 68.1 a1ulnaiorg 26 — 413 Aafludesas 78.1 daulugd
a 1< 9 = o = A a a A I yJ

aomnlaa aalusosas 75.6 Taslszaumsanigaganeilsyanas aatlusesas 51.9
J 12 = @ a o a o 9 R Ao a o
drunglodnminnuusynensy aadluiesay 65.2 Faduamnsnluasounsd 3 -5

a & 9 Y v 9 A a o vy
au Aatluseeay 51.1 HAZDIAYDYUIULAYT Aatlusosay 39.3

5.1.3 wgAnssuvesudlanlumsveduiiszinnersuazvedlluniuseu
9 E2 b
HANSANEINUITIATIHND I FADUUUADUDINNINUATIUIU 270 AU FIU
1 4 a [ a < { a
Inajedumilszinnermisuazyesldluniusousin Tops Anlluiovay 40.4 Fodud
a @ ' o ¥ o ] ¥ <3| a g
Uszinndumniiou (Non-Food) 11 masnlon shenlsudy therdrea iudu fadlu
¥ 2o = X o 9 ¥ o A H
Fovaz 38.6 uonvnilawd lumsseduanlszinnemisuazvealdlunsaseu 2-3 a5/
= a < 9 =\ < 1 v Aa A 1 dy a Y
wou Amilusosaz 58.1 nazlinnuiunauluaseunidlionsnasemssoduiilszian
@ ! a g 1 v 1 ' 4 {
psuazveslFlunsauseuninige aalludesas 75.2 daulngiisldiielumsselaomae

[ 4’4’ a 9 Y v A a o 9
@]@ﬂ?ﬁ“ﬁ@ﬁﬂﬂ1ﬂi$£ﬂﬂ@1°ﬁﬁLlﬁgﬂlﬂﬂﬁl%ﬁluﬂﬁﬂliﬂu 501-2,000 LN Aatlusosay 62.2

5.1.4 SzAUANNAMAUABNIIPIND
v 4 v
HANISANHIIUITEATILNUIT FAOLLUVAOUIWNINUATIUIYU 270 AU T
3 ' Y v o A Y Y a Y ~ 1 A
ANuruAaNs IR lidIuANNTIANARe U IazATI TUANINTEA (Loyalty) AUDEY 4.08
4 1 {
599891170 11599919n19A1105501)52 Tl (Utilitarian Shopping Motivation) AURAY 4.03
a a 4 1 {
n5399ladiunumaamauniee15ual (Hedonic Shopping Motivation) ANNAY 3.43 1AY
A a @ 1 { o 3 1
u59931991ndnTwan1adenn (Social Motivation) ANRde 3.41 TaelszauAMAUAIERAOULS
~ Y Aa [ = 1 A v A ay a 9 [ [
g9 Tuvagnaunlszauanuriusiliunanaenisdaaulegedumuuudundu
(Impulsive Buying) ANag 3.14
4 U
Tuduusegalantemuessnilsz Temd (Utilitarian Shopping Motivation) WU 11811

A A = o 1 A =
nuAuNdegIgane Usendaal aAnae 4.13 599098170 ANNTZAINTUIYLAZAIY

U Q

= v A ' A = o 3 9 1 9
NaInNNay AuRay 4.08 uazﬂizmmqu AUNAY 3.88 I@ﬂlli&’ﬂﬂﬂ’ﬂhlﬂu@’)ﬂﬂ@uﬂﬂ%jﬁ



69

a a o
“Luﬁ’mmq@,ﬂ%ﬁ'mmmmamwaumqmﬁnm (Hedonic Shopping Motivation)

v i
a0 =

"9 A Y a Y= v Y A A
WU'J'lﬂ'luﬂiJﬂ'llﬂﬁﬂi;Ni‘;fﬂﬂ@ Llix‘liljﬁslﬂclﬂlﬂﬂﬂﬂ'lllgﬁﬂhlﬂWﬂﬂulﬂfl ANURNAY 3.80 393U AD
9 Y 1 U d‘ [ A 9 d' [ A
uiqgﬂ%mumimuﬂmm AUNAY 3.71 DANT D LLiQ@JQi%ﬂ"I‘Ll]JVHJW] N 3.57 D11 A1 Lﬁ\‘ijljﬂcli]
Y o = A ~ oA Y A Y Y} a A
ANUTINY LLﬁ$ﬂ311JW\1WE)Gl% UAURAUNINU N 3.18 TANY AD uﬁm%mumu"lmﬂﬂ 7N 3.16

AN

5.1.5 ussgalofigsmanenmsvedumilszanesuazvesliluniauseuluy
d d d d
ayililo3aniiia (Supermarket) tazlanlosansiia (Hypermarket)
a 4 [ A 1 a Y Aa dy a 9
Han13 A1z Tens a9 landanadeongansIuveIdus Inalumssedum
Uszinneniawu Aol fasauudgiunani 134568 TasamnsnagydIdiwsegeladu
a a 4 a Aa [
AMIWAAINAUNII015U8] (Hedonic Shopping Motivation) t1azt5394laa1udnsnanedany
k4
(Social Motivation) ﬁamwmmmﬂqumﬂﬁumi%ﬁuﬁﬁgmuauwau (Impulse Buying)
Tufwmilandszinnoimsuazvesldluaiizou taznuimsegaladiuanundamaunig
4 U { a 1 a f
91518l (Hedonic Shopping Motivation) 11110171 1 Y521an ANaIFIUINABNYANTTUNITH
a 9 [ 1Y . A 9 9 dy a 9 Y =
FAUAMVUAUNAY (Impulse Buying) Ao A1unsagelasunmsaeauaniu lode nazusagely
[ { o ]
Tusudann luvmziusegalantemuessnilse Tewd (Utilitarian Shopping Motivation) liiima
9
ABNYANTTUMIFO TUAMVURUNEY (Impulse Buying) Yszianermisuazveslylunslison
4 =] 4 =]
Tugpalodun5ing (Supermarket) ag lawlosunging (Hypermarket)
£
A o a 1 Jd
uonantideeiuielaimsegelaniedruessose Towd (Utilitarian Shopping
a a o
Motivation) meuix‘]gﬂfﬂ ATUANWNAAINAUNII01T NI (Hedonic Shopping Motivation) 1l
answaraunaonuiane lavesdus Ina nazanugniuaesumilanlsznnemisues
Y v A 1 ) a a 4
v ldluasusouluszeze1d (Loyalty) Hagnuiiusagaladiuarnmaamanuniesual
. . . . = 1 t:'dQ a a [ 1 9 9 =
(Hedonic Shopping Motivation) Y1002 1 Uszian vmamwawqmm@ﬂwuﬂeimmﬂaﬂ
Uszinnemisuazvealdluaiansonluszezend (Loyalty) luvaziusegeladudninanig
o . . . = 1 1 =< Y a - 4 k) =
dann (Social Motivation) liilinanoasanuiane lavesdus Tna nazanugniwuaesumian

UszianomsuazvelFluasiseuluszezen (Loyalty)



70

5.2 anls1enan15Ive
= 9 1 A 1 v A 49} a Y
MnransAn gl ludiuang nawwasenisaaaulegdedudilszian
[ o =~ 4 =~
prisuazuedldlunsaoulugilosuising (Supermarket) wag lanlosusina (Hypermarket)
YA o a 9 a aa A 9 = A Y =
gaseamnsnendsienalaslduuifa nounnertesasmsAnintineunthmfSouiiey
o a dy a =4 d‘d 1 a Y Aa
naziihimsetue Taaiiemenilserzaseunquiasgaleninadonganssuvedus nalu
9
M3FFUMUTLANDMITUVURUNAY (Impulsive Buying) ttazaunelavesdus Ina uag
anugnuaes uAn)anlszinnemmsuazvesldluasaisouluszezen (Loyalty)
1 a a 4
1WA ANEIND 999 T9AIUAMINEAINAUN19915 08l (Hedonic Shopping

a a

Y
Motivation) ﬁ'e'm‘ﬁwaﬂﬁmw3ﬂ@1a‘wmﬂiiumi%ﬁuﬁ’muuﬁ’uwﬁ’u (Impulsive Buying) X
' A Y dy a Yy 9 = Y o a o
w1 1 Uszian fe usegeledumsseduawinlode nazusegalaludmdny wamside
g‘/ o a v a [ [ 4 a o [ [ 4 a ad v [
UUADANADINUNUITEVDIARITTY 95aNTNE, g% Indooz dant, 15 2ALNIWUT Lag Ang
o = ~ 1 9 1 = 1 a Y
wia AIaIERa (2563) NUUI “U3TOMAVDIIU 15U 1@sana Anuuan Inuvesaum uas
" 9 g’; ~ ] dy a Y 9 dy dy Av o 9 Y]
MIANUAL IUUULHANUMIFOTUA TUT U AZAINTO” UDNVINUNANITIVYEITOANTOIN
{ 1 a a A A 1
Diah et al. (2018) w1 “usegaladiuanumaamaunisersuaiioninasomsnszqula
a dy a Y [ Y p . o Yy a 9y 1 9
AAMIFOAUAMVURUNAY (Impulsive Buying) 394358 11HU3 Inaldnateglusuuiu
9 Y v
VINYU” UONIINUNANTIVEIADANREINY Sari and Pidada (2019) NANE “NHANTTUALS 1nA
a 1 a a 4
Tudassnduainaznuiinsagelaaiua1umanmanun19915ual (Hedonic Shopping
9
Motivation) 39N NAAONTHFOAUAMVUTUNSGY (Impulsive Buying)” 9109114338 uofn

< ' a

v v k, a X A v Y Y (a ‘ 9 a P
ﬁgﬂ@u1ﬁlﬂu31 ﬂ’J'nJ!Wﬁﬂ!Wau%']ﬂﬂ'lﬁﬁlf@ﬁtlllﬂ'lcluﬁ']uﬂ1ﬂaﬂﬁ]gﬁqwaﬁlﬁlﬂﬂﬂj1ugﬁﬂﬂ1\i

=

4 ) Y3 1 Y a d ) a a A a g
DITUUUINUU G]f\‘]ﬁg(ﬂ@uGlWlWHFJWE‘!UiIﬂﬂuuuﬂ'313~|@@\‘]ﬂ1§ﬂ'3']3JLWﬁﬂlWau‘luﬂ'ﬁcﬁa'ﬁUﬂW

Re

a A v o K A A Yo | 4
HazgyuIng Lu@\iﬁ]']ﬂ‘W'Jﬂl"ll']ﬁ']?ﬂﬁﬂfﬁJNﬁﬂ\ﬁJﬁﬁfJ']ﬂ']ﬁngﬁ'QVlW'Jﬂlel']klﬂﬁ‘ﬂlﬂi‘lﬂigﬁﬂﬂ'ﬁﬂl
X a 9 (a Yy Y o ' A v Y Y (A = ' Y
%1ﬂﬂ']3“]ffJﬁUﬂ'l‘]JﬁﬂslU'i'IUﬂ']ﬂQﬂﬁ'n” Lquﬁ]']ﬂ')']'i'n!ﬂ'l‘ﬂﬁﬂslUﬂiglﬂﬁllﬂﬂiJﬂlu'lﬂﬂﬂuell'N
122 1 Y a 9 Ay a Y d‘ a a d =
l‘ﬂﬂlui]\‘lﬁ'\iNaiﬁlﬂﬂﬂTiﬁiTﬂgﬂll‘Uﬂﬂl@ﬂﬂ15Gﬁ@ﬁUﬂTLWﬂﬂfJTNLWﬂﬂLWQH%1\1'61311&! IﬂEJiJ
Aa A 1 9 Y dy a Y dy Y v o Y 2 d%'
@VI‘ﬁW'GWI'l’)ﬂ']iGl.“b'l,'lﬁ']ﬂUﬂ']ﬁ“]f'f)ﬁllﬂ']lﬂuu']ﬂ‘lluuag“lGHL'Jﬁ'lﬂU‘JJullﬂL!']u‘(’N“Uu
9
u@ﬂﬂWﬂﬁﬂQWU'J'lllﬁQﬂﬁiﬂﬁWH@‘ﬂ‘ﬁWﬁﬂ’NﬁﬁﬂﬂJ (Social Influence) HaNTNANH
9 v

NNUINADNYANTTUMIFOAUAMVURUNAU (Impulsive Buying) FInan1333oaoanaoeny
NOBHANINLIARDUNWFIANIN Kotler (1997) Taangudredanazasouasiiunuimuaz

a 1 v

a 4 a Y 4 aw Y o . { ' '
DNTNANDNITIADNHOAUAT UBNINHHNANITIVIGIADAARDIN Silverman (1997) NAA1IN

o

1 % g’z =\ J [ @ ~ = dyy a v A
ANUHNNUADUYAAATOUAIUUUNAADNITIUIVIINIYAND 1uﬂimﬂl®dﬂﬁﬁﬂHTu[ﬂ‘UiIﬂﬂﬂQN

[

a o o d 1 o 1A
Uduiusadiulugnuauseudelasmmizyanalunseuniminniine ldnainuhenlu



71

dyangizal lgilays}a Qdyaall [ a A aAa A

MIFAUM AuFUnaINIIduaTuINAUI InationdodumsIuiuuazuuIAAKI0dNTNa

[ 1 A P v A 4 J 3
voanuluaseuasidinadenmisiaenlssianeimisuazvedlsluniauseulugnlesuiina

4 =
(Supermarket) wazlanlosunsing (Hypermarket)
' < 9 L4 .. . . . . H
afm"lﬁﬂmmmgﬂ%mqmuaﬁm‘ﬂﬁﬂwu (Ulititarian Shopping Motivation) IRt
b
linanededUA MV UTUNSY (Impulse Buying) Tufuddandseinneivisuazveslsly
[ o J 4 S I a o
a5 50U Tuglosusing (Supermarket) 1oz la11/osu151na (Hypermarket) HaN15398U04
Y [

M3ANEHTNANIATINUIUAUNITIOVOY Horvatha and Adigiizelb (2018) ANV “11599310
4 .. . . . . AAa A ' a Y a dy
luessnisz Tewil (Ulititarain Shopping Motivation) IanFwanenganssuays Inalunise
a 9y d' o v w 55 a o Y1 Y a = gw dy
fgumludszmandauimun” minwamsdiseervvzal1a 11405 InalumsAnuilinezde

a Y 4 J <3 1 1 4 =] 1 . A
dudrninglilesuising 1w Tops w1nna1latesuisina (Hypermarket) 8819 Big-C #30
= 1 Y Aa ~ a a o A a FY A 1 19 sldlay a Y
Lotus 34NGUAI 1001992 00UIAAINMINITANANTENAUMNUANANAY Taagngadum

o =

¢ o o a { : ) 7Y Yo
1nlanlosinsina (Hypermarket) 3nvgsilanalsuamagsimnguamsiunase Tomin 145y

~ o = = a 9

b [ 2
1INMsFodumlan ¥nnINazMdedIUTTeINIALAZANNAYNTUIUIINNITTOTUM
A o X a g s <
mipufUMIFoaUM Iugosu13ina (Supermarket)
o 1 4
Han1sAneIdanuImsagelanisaiuessnilse Toail (Utilitarian Shopping
a a 4
Motivation) 1a%115999 19A1UAINAANAUN19015U8 (Hedonic Shopping Motivation) &
a a Aa 1 = Y A 2 g 3/ Y =~
ansnaFIuINAenNuaNe 19veadus Ina uazanugniiudesuaanilsznnemisuas
voul¥lunsiseouluszezen (Loyalty) $InansIseaonnandnU1uIeVed Doghand and
{ U 4
Albarq (2022) 118z Arnold i@ Reynold (2003) W11 “us934lanssnlsz Texiuazain
a A Aa A 1 = é 1 Y a o A a F) dy
maamantansnanonuiane ligsdanaliinannuananeasiaum (Loyalty)” Honainil
= o 9 =2 o = N A= 9 Y a &
HANIANYIGIAGIBAAINDNITANYIVDY Vieira et a. (2018) NANYITDYAINHVT InauTluszes
l 4
1321111 191 agwudn “us 999190350152 Teaal (Ulititarian Shopping Motivation) 1taga213)
INAANAY (Hedonic Shopping Motivation) 18NTNaNANILINABANNIITNANAROATIAUM
' I a a (% . . . 12 J v w oA X
(Loyalty)” 0614'150A 188N Nan19§9AN (Social Motivation) 1iTINafAonINITAANA B4
I a A [ [ Y A A A 1 [ v A
WullavagianialuFesmsaihndeinvesdus Inanlinanon1uesnana 1nma

= dy Y < 19 A a Y = 1A Y o A Y o w ?A’J s
ﬂ15ﬁﬂ91ullﬁﬂﬂﬁlﬁlﬁu31ﬂﬂﬁIﬂﬂﬁufﬂﬂaﬂﬁf]ﬁUﬂWﬂi'J!i@uﬁ]xﬁlﬁﬂﬂﬁJﬁWﬂi‘gﬂﬁﬂiZIﬂ%uﬂ

v
v

Yo & A Y a Yy Y (a o A
"lﬂiu 5'311‘1/]Qﬂ313Jﬁuﬂﬁu?uln’ﬁleﬂw11‘ﬁﬂﬁﬂTiﬁnﬂiTuﬂTﬂﬂﬂ WIANVTIISNAUIANULYDUUN

D.

a1 a 9 9 9 = o 1 v o a0 9 9
M@@ﬂiWﬁu%ﬂ%m%iWHﬂWﬂﬁﬂLLaguﬂﬂZ;fﬂ’JﬂJfﬂﬂiﬂﬂﬂﬂﬂﬂﬁuﬂﬂu@u1ﬂﬁ



72

Y
5.3 votaHoUUHT
Y o v Y Y |2 Y A o J
5.3.1 vatauauuzamiuglszneumsmanuaziinmsnana tieannagns
= A FY a 4 [ Aaa A 1 til
namsAnyIN ldwaanmsiasziifetonsegelaluniisninasegiuuunsde
a o <3| S o o
vou3 Inalufrwudnlandszinmemnsuazvedldluasasowiluilse Tomiodraundmsy
a dy = dgl Y I XK o A 1 a dy
RAAHNITNTININ wam s ANy I udIANd Ry ve IR laninadeongAnTTUNIF0
a g 7 . . : o ! J
¥oIf U3 InAUDURUNEY (Impulsive Buying) aa1u1301i1 lildeseanagninisaaiauazms
4
vegumianldedsduniu
] o w a a
Tagninmsdanyndaaldmudnnudidgusegalamediuanumaamanues
[ o w 1 a y a v ¥ @ oA
NNFIRNTUNUIMdIAYAeNgANTIUMI FeVedUT Ina autumsasuazWauInagn s
Y Ay a a o 1 A [ = Y
pluhlAduanumdamaunasdeaenmudnen mlumsaganazadnanunela
Yo I a v 1 = y Y s v Y a A
Tanudus Inald uonninil maAnuduaueuuInlumsianndui sluoumsiusmsa

[ @

] o Ay { P A a o Y a
Glﬂﬂ')’lllﬁ’l iymjﬂmmmuu]’lﬂﬁLljQgﬂSlimNmuﬂ’nmwamwauuagmiumﬂlm@uﬂﬂﬂ
Y

A v a 4

) ) A o A A Yo Y a A 9
u@ﬂﬂTﬂuaﬂﬂ’JiWﬁnﬁﬂ!’]ﬂTﬁﬁﬁTQﬂQTNﬁll‘W'Ll‘ﬁ‘ﬂllﬂ')”lﬂJiluﬂQngﬁ)'@ﬂﬂulﬁﬂUﬁj‘]_liiﬂ‘ﬂﬁ/\lﬂﬁi"lﬂ
v A [l 1 a o g}/ = dy I d (= 1
mmﬁjﬂwumlu‘uauﬁa‘giﬂﬂuiwzﬂn ﬂQHUWﬁﬂW'iﬁﬂHWULTJUTJﬁZIEJ%u@fﬂ\uﬂﬂUlNLWfNL!ﬁ
) [ a 9 a d’l 1w o 9 o
dwmsugsnonazdszneumsluniaginail uadedmisoih lU1Flumsdruauuanig
4 4 A A 9 v A 9 a Iy o
ﬂ']ﬁ@ﬂ']ﬂllagfﬁ/]‘ﬁﬁ']ﬁ'@]ﬁ11&@Qﬂﬂﬁﬂlﬂﬂ?ﬂ]'ﬂﬁﬂﬂﬁu%ﬂﬂlaz‘ﬂifnﬁall‘lﬂ']Wﬁ'Jll E\!'J‘ﬂﬂ"llﬂlﬁu@
Y Aa <3 [ Y] dy
Lﬁuauumaﬂ@mummﬂﬂu
@ a 4 J 3 4 J
1. dnmanainveegsnaglosusina (Supermarket) ttaz lawlosuns
<3 ] 4 ¥ Aa a
9319} (Hypermarket) ﬁ']iJ']ﬁﬂWﬂJu']LLagﬂ'%}W\?‘ﬂﬁgﬁﬂﬂ']ﬁﬂ!ﬂTﬁ‘%@iuﬂJ@Qﬂ?WﬂlWﬁﬂLWﬁu“Vl’N
4 = [ 4 a v A ¥ 1
91508 (Hedonic Shopping Motivation) muved letde tazdenuieliinamsaaduleiendis
[ v . . 78 L%I ] [ a ) [ ] Y o
FUNEY (Impulsive Buying) 1841801004 13U n1sothmadudnazuianssuivia 1dvu

Yy A

d‘dd‘ 1 d‘ = Y Aa g‘/ a 9 d‘a
NITUT WN%LLﬁﬂﬂﬂuiﬂﬁLW@ﬂﬂ@lﬂaﬂﬂT !‘LAEN%']ﬂEj“]Jijﬂﬂuuﬁuﬁl*ﬂﬁuﬂ1ﬂﬂﬂﬂﬁ3l!ﬁlla$ﬂ’31h

U

b

' [ Y A Aa Y Y Y o v o J
uﬂaﬂclwuclumm HAaENITAAATTAUA ‘Vi5’011ﬂﬁ]ﬂiillcl,ﬁ’gﬂﬂ11ﬂﬁ1h1iﬂwmu1ﬂ31uﬁuwu‘ﬁ

] @ A
fuauTaUa1a
o 9 9 o . . . A
2. dnmsaaaansnldusegeladiudea (Social Motivation) 1o

) X a 9 o v Ny . . P A & o o oA
ﬂizcﬂumimaﬁuﬂumuﬂuwauhlﬂ (Impulswe Buylng) TﬂEJ’d‘JNﬂ’JmmfmeLazﬂ’smmJWu‘ﬁ‘Vl

(%

2 Y ¥ I A ' 9 s s W A Y a
fa ‘UQﬂf‘ﬂ IﬂﬂﬂﬁﬁiNﬂﬂumuﬁ Mﬂﬂ!ﬂ%mzﬁ'iﬁﬁiiﬂﬂuLLWﬁ@W@iMﬁQﬂM LW@GlﬁLﬂﬂﬂﬁ

' ' ' ) A A o ya g P s Y] A
tanlinaetin i nmslvveyannernums lyaua msuwsslszaumsalvegnal 303

U
9

v ca A A gy A v o v ' o A Y a S
ﬁi"l\iﬂ’f]ul‘ﬂu@]ﬂlﬂf@ﬂﬂulﬂ Llf’)ﬂi]"lﬂHﬂ'Jiiﬂﬂ?"liJﬁ"lﬂiUuﬂ']JﬂQllﬂﬁf’)‘Uﬂﬁ'JLu@ﬁ%Tﬂlﬂ‘UiIﬂﬂuu



73

a 1

9
inaz Idsuonswanngauseuda Taammzluasounsrniulioninasemsdendudnlszinn

v A Y Aa
’EJ'IWTiLLﬁ%ﬂiﬂliﬂuﬂﬂﬁﬂﬂiiﬂﬂ

] 9
AAaA a Y @

3. dﬁlu"'ﬂﬂﬂﬂ"ﬁﬁ%}"ﬁﬂ’nuW@iﬂlla%ﬂﬁTNﬁlﬂﬂﬂN@ﬂ@]iWﬁUﬂ"luu N3
J a a a 4
FUTTUANWIWAALNAY (Hedonic Shopping Motivation) nazossovse lowyl (Utilitarian
. . . 3 A Ao o v & = v a A A s Y ~
Shopping Motivation) tHu@afid1agy asnuunsdlvesnissananssuriedaunmiulya
9 a a 9 4 d’} A 1
LLiQ@JQi%@THﬂ?TNLWﬁﬂLWﬁU LLa%ﬁﬁN‘]_ligﬁ‘]Jﬂ13ﬂ!ﬂ"lﬁG]ff’)Tl‘Lﬂﬁl!ii] YU ﬂ'ﬂllﬁgﬂﬁﬂﬁ‘]ﬂﬂ(lu

'
Y A

A g a 9y [ a =1 =S dAa o [ 9y A
MSIAeNTRAUAT NTIALTasdUMNNaINgU ] DLIUNNAY TV ITUYNAT VIP 58N

Y
naaosdumls szaudsulddus Inalinnuandneasdumuiniu

v

5.3.2 YotauaUUEZ M5 UM 1IdeA5 390 1)

9
%

au Aid = a a @ YA o o 9
1. aavetiumsanugalSne dniuditeansomanuanle
a Y A L & 9 Y 9 (a - <
Wnanssuveedus Inalumsgedudlszinnemisnniuailangilesiniine uaz lanlos
S 3 9 a o a A A A YA A [
wisinalaon1sldnagnsnisidenuusenuniniomiaunaoug Milu'ld1dnlinane
a A A 9 v o = 9y a v 19 Y =~
WHANTIUNMIFOAUMUVURVNAY ANUNIND 19v03dUT Ina azanugnWuaeimaan

A

Uszianesuazvedldluasisou
Ao dy I = Y FY =\
2. NIATgumsAnEIIzILRNIE ualanlssinne risuay
9 Y- = ] Yo = 9 FY [ g’/ Ao g}./ @

voulslunsuseu ¥aluldswundalszianvesdua auiuluauissasisa lls1aag
a = = a 4” a 9 @ [ v v A1 A Y
N5 ANE YT UNOUNYANTTUNTFOTUA VLA VNAY LAz AN NANAADTUM
o ' ¢ ¥ ! s &
Tagdwunvinlszinnvesiud laun gulesuniine Swazainde SHudids uazlawlosng

<
INA



74

UIIMIYUNTIN

@ Jd a o d o Jd o a o a o 4 4
AU IYINNTA, ITS BITOAIY, UASUUNYY Gi’)\nﬁﬂ. (2558). LLUULLNHﬁiﬂ%ﬂHﬂ%@Lﬁ@ﬂTi

v
1 =

NOANY. AFAUNNA: a1 UTUNANAUUUINITFIND.

14 < (=

a 4 a 4 3 o o o
ATt MyIn, Netd Usesiu, winne i@euiiey, uaz givll mssau. (2561). N159ANIT
a a a o ] 14 =) a
auawazuims lugsneananais lnusanngilosniing. nsesimerms
M3, 5(2).
da 4 o A a g’/ f a 4
nnd o InTsaninyad. (2560). Tadenaewaldmannuailadedud FMCG moodl la]
4 Y Aa a a J A [
nazeou latvedus Tnaluwangunnuiiiuas. FalinusiSyamssans

9 a a [ a Y
UKIVUNG) , UH1INGIYUNAD. ﬁﬂﬂuiﬂﬂ

https://archive.cm.mahidol.ac.th/bitstream/123456789/2537/1/TP%20MM.053%202
560.pdf

A3. BA3T0 A95auIuT. (2566). anudlu 1 1duazneseadn)anne 1 2566. Auduain
https://www.bangkokbiznews.com/blogs/business/business/1049117

FUNT MANGLAZIIA F38n991. (2561). usegalavaznganssulums 195 ns Mobile-
Banking ¥9951U1A1300NFU NIAIANITUIAMTOOUAY DI AT ysal

a a J a a @ a a @
(’JﬂﬂWUWi&‘ﬁUiﬁﬁﬁiﬂ%NﬁWUﬂl“ﬂ@]). mmmmawamﬁﬁﬂm. ﬁﬂﬁ}u%'lﬂ

https://mmm.ru.ac.th/MMM/IS/sun18/6214070023.pdf

o 4 4

4 a a { 1 a J a
Wsgns Wanisuguun (2561). ansnaveyanasoud NAHaaengANTTuNMIFOaUR

Wuilos. Nyanspuaia, 19(1), 1-9.

q

4

WA LA35eT, uazame. (2538). MIUTMIMIaaaga lvd. ngunn: Wanndnw, AU
10 http://thesis.swu.ac.th/swuthesis/Man/Napatsanan_S.pdf

v oA a a 1ad 9 v 9 Y 9y a

UUNA IUA. (2566). mﬂuﬂﬂﬁﬂﬁWﬂ@WllﬂJl’Jiﬂ ﬂWl’liJ!"llﬂ“ﬂﬂ'ﬂiJﬁf]\iﬂﬁﬂl’é)\‘i@ﬂﬁiﬂﬂ. [Status
update]. Facebook. FUAUN

https://m.facebook.com/story.php?story fbid=pfbid02NwIGGF5IN3UfhBiUUhalyP

RU9AvVTYoVeMgverq79Q2eBboNPKe3G1R6nGLCRObLCj1&id=100064806126453

&mibextid=qClgEa


https://archive.cm.mahidol.ac.th/bitstream/123456789/2537/1/TP%20MM.053%202560.pdf
https://archive.cm.mahidol.ac.th/bitstream/123456789/2537/1/TP%20MM.053%202560.pdf
https://archive.cm.mahidol.ac.th/bitstream/123456789/2537/1/TP%20MM.053%202560.pdf
https://www.bangkokbiznews.com/blogs/business/business/1049117
https://www.bangkokbiznews.com/blogs/business/business/1049117
https://mmm.ru.ac.th/MMM/IS/sun18/6214070023.pdf
https://mmm.ru.ac.th/MMM/IS/sun18/6214070023.pdf
https://m.facebook.com/story.php?story_fbid=pfbid02Nw9GGF5JN3UfhBiUUhaJyPRU9AvTYoVeMgvcrq79Q2eBboNPKc3G1R6nGLCRQbCjl&id=100064806126453&mibextid=qC1gEa
https://m.facebook.com/story.php?story_fbid=pfbid02Nw9GGF5JN3UfhBiUUhaJyPRU9AvTYoVeMgvcrq79Q2eBboNPKc3G1R6nGLCRQbCjl&id=100064806126453&mibextid=qC1gEa
https://m.facebook.com/story.php?story_fbid=pfbid02Nw9GGF5JN3UfhBiUUhaJyPRU9AvTYoVeMgvcrq79Q2eBboNPKc3G1R6nGLCRQbCjl&id=100064806126453&mibextid=qC1gEa
https://m.facebook.com/story.php?story_fbid=pfbid02Nw9GGF5JN3UfhBiUUhaJyPRU9AvTYoVeMgvcrq79Q2eBboNPKc3G1R6nGLCRQbCjl&id=100064806126453&mibextid=qC1gEa

75

VITNYNIN (710)

[ v d a A 1 v A9 Y =

FNEART 1NBIINT. (2564). 13999 auaz AN IMMITVIMINTIHaABANNANARDI IUAEN
poular vunednAnFuVedUs Tnanelssue Ineriinug. uninerde
Aalng, danaIne1ds, 1 3NMITAMITUIANTIUNWFIND LA 0 LUD 1 2
Ysanustiagia. FuAun htp:/ithesis-
ir.su.ac.th/dspace/bitstream/123456789/3595/1/621220059.pdf

anNBaN 1NN 1azIIn1 3300991, (2561). u5egalanaznganssulunsl9usng Mobile-
Banking ¥99511A300UTY NIAIANEIFUIAMTOOUAY DI TAnysysal
a a Jd A a @ a a [
ANOMINUTUTMITFININILAANR). UMINGIAINOM I 1N,

a d an L4 [ Y F) A Aa 1 v Aa = 9 Y = a Y

WA 3AuY (2562). anvazwalannunademsdaduludensualanemsuas Fu

a a a o

91l Inau5 Tnn: nsainufSeuioudus Inasn Inewazinmald. (estwus
YSyamstamsuriniaig), unIngaeuiaa.

Aaa [ z{ a Ju 4 a g a A U Y =) dl |

AN queadaa tasnndgsal @rIres. (2561). ansnavedaIulszaumsmilaniaina
] v v A Y 9 9 = 4 =]
apANNIITNANAveIgnMIumlan Uszanlalesunsinalue
agunwuviuas. Niestyanadant. U0 10@iuey): 5-9.

A o a [ 4 1 [

Auédtendns Ine. (2565). Mulanil 66 ... venemasitipanunaadeiimesoudiu.
A k)
FUAUIN
https://portal.settrade.com/brokerpage/IPO/Research/upload/2000000453179/3377.p
df

an Aov d a Y a = o <3 4

A32550 1351, (2550). WeAnssuAYS Ina. ngaunna: szl du uaz lanfine.

McGuire, W.J. (1976). Some internal psychological factors influencing consumer choice. Journal
of Consumer Research, 2(4), 302-319.

Park, E.J., Kim, E.Y, Funches, V.M., & Foxx, W. (2012). Apparel product attributes web
browsing, and e-impulse buying on shopping websites. Journal of Business
Research, 65(11), 1583-1589.

Y
PPTV Online. (2566). Tuginamlan fu 5 msudiasuwinuionseamnogails. usuain

httDs://www.DDchd36.com/news/1ﬁgjlu-mim‘nu/l95371



https://www.pptvhd36.com/news/%E0%B8%AB%E0%B8%B8%E0%B9%89%E0%B8%99-%E0%B8%81%E0%B8%B2%E0%B8%A3%E0%B8%A5%E0%B8%87%E0%B8%97%E0%B8%B8%E0%B8%99/195371
https://www.pptvhd36.com/news/%E0%B8%AB%E0%B8%B8%E0%B9%89%E0%B8%99-%E0%B8%81%E0%B8%B2%E0%B8%A3%E0%B8%A5%E0%B8%87%E0%B8%97%E0%B8%B8%E0%B8%99/195371

76

VITNYNIN (710)

Rindfleisch, A., Burroughs, J. E., & Denton, F. (1997). Family structure, materialism, and
compulsive consumption. Journal of Consumer Research, 23(4), 312
http://dx.doi.org/ 10.1086/209486.

Rintaméki, T., Kanto, A., Kuusela, H., & Spence, M.T. (2006). Decomposing the value of
department store shopping into utilitarian, hedonic and social dimensions: Evidence
from Finland. International Journal of Retail & Distribution Management, 34(1), 6-
24. https://doi.org/10.1108/09590550610642792

Rook, D.W. (1987). The Buying Impulse. Journal of Consumer Research, 14, 189-199.

Roese, N.J. (1997). Counterfactual Thinking. Psychological Bulletin, 12, 133.

Schiffman, L.G., Kanuk, L.L., & Wisenblit, J. (2010). Consumer Behavior (10th ed.). Upper
Saddle River, NJ: Prentice Hall.

Silverman, G. (1997). How to harness the awesome power of word of mouth. Direct Marketing,
60 (November), 32-37.

Sproles, G.B., & Kendall, E.L. (1986). A Methodology of Profiling Consumer Decision Making
Styles. Journal of Consumer Affairs, 20(2), 267-279.

Sari, D.M.F.P., & Pidada, I.A.I. (2019). Hedonic shopping motivation, shopping lifestyle, price
reduction toward impulse buying behavior in shopping center. International Journal
of Business, Economics & Management, 3(1), 48-54.
https://doi.org/10.31295/ijbem.v3nl.114

Tian, K. T., Bearden, W. O., & Hunter, G. L. (2001). Consumers' need for uniqueness: Short-form
scale development and cross-cultural validation. Journal of Consumer Research,
28(6), 50-66 http://dx.doi.org/10.1108/02651330810851872.

Tyrviinen, O., Karjaluoto, H., & Saarijirvi, H. (2020). Personalization and hedonic motivation in
creating customer experiences and loyalty in omnichannel retail. Journal of Retailing

and Consumer Services, 57.



77

VITNYNIN (710)

Valter Vieira, F.O. Santini, C. Falcao Araujo. (2018). A meta-analytic review of hedonic and
utilitarian shopping values. Journal of Consumer Marketing, 35(4), 426-437.
https://doi.org/10.1108/JCM-08-2016-1914

Walter, K. (1978). The Working Class in Welfare Capitalism. London: Routledge & Kegan Paul.

1 9 =S = 1 % ] L% o w zg 1

Wanpen Puttanont. (2566). do3an11/an Inedl 2566 Wuea liminu Masdedouuse 5 usgu

IWTHFNITUIE. FUAUIN

https://www.thebangkokinsight.com/news/business/1029871/



NMANUIN

78



79

tyyaouaIN

d‘ d' J Y a LY t&’ a % w A
(504 usagalannelinanisaaaulasedumilszianerinsuazvesldlundauson

d d & d d &
Tuggnlosaniiia (Supermarket) uaz'lanlo5n3ina (Hypermarket)

dy I 1 =& = o a a 1
suuaeummibudiuvilsvesmsanu luszaudyan In mainmsaaia Imede
o o a A o s A = a Y Aa Aﬂl a k)
MIIAMI WHINGeNHna TaslingiszasaiofnyINgAnIsuYoIfUs Inalumsdoduam
@ 4 S 3 4 -]
Uszianomisuazvesldluniusoulugilesunsina (Supermarket) naz lanlosunsing
d' = 9 1 A 1 a dy a k)
(Hypermarket) tagtiaanyius1galaludiuaig q ndawadenganssunisseduanlszsian
[ 4 ] 4 =~
psuazuoaldlunsaouluyilosunsing (Supermarket) nag lanlosunsing (Hypermarket)
AW Yo 1 2 & N, o P
doyan lasvnnuuudeunwilazgninuiduanuay Taedaitevzihdoyalildse Tenilu
Aa a 1 g‘/ o Ya v K U 1 A
QUFINMINITY tazinaue lugduuuvesunasil gIveaslasvennusiuielumsaey
I a A g awv dy 9
guvasUaNMNANNI LS unellsy Teriiaeaulve Iager luuuvaouanlseneunie

, o &
774U AU

P2 9 o

daud 1 Joyan llvesdaounuudouniu

U

[ d‘ ] a 9y a 24’ a Y 9
AU 2 YoyangAnssuvedus laalunisseduanlszianemisuazvealylu
v A 4 s 3 o R~ 9
asasouluglosiniinanas lanlosmsinavesdaoutuudouniy
[ ~ [ a <3 = [ 9 4
AIUN 3 LUV VNNITAVANNAATWNEINUNTIgITan1ea uessallss Tean
(Utilitarian Shopping Motivation) "UfNé}GI’E]ULL‘]J‘]JﬁE)Uﬂm
[ { [ a 3 { [ a a
d2ufl 4 LUVAOVDINITAVANUAATUNEINUIT I TaA AN AANAUN 1
o
91548 (Hedonic Shopping Motivation) GlJE’)Wfﬂ@ULL‘U‘Uﬁ 2UDY
[l y ] a < { [ [
AIUN 5 LVVARVMINIEAVANNAAHUNINULTI91991AN1Id9AN (Social
Motivation) YO§AD UL HOUDIY
U A @ a <} A o - 9 a 9
AIUN 6 HUVFABUDINILAVANNUAAR WNEINUANVIIS ANNAADI 1WA LLAZATIFUAT
(Loyalty) ¥0gao U U oUW
[ { Y] a <3 { @ v A ¥ a [ [
FUN 7 LuVARUMNIZAUANNAAT AN UNTAad U laFe AU L UTUNAY

(Impulse Buying) Gumé'mmmuﬁaumu



80

AMNAANTOI

' X a v v o A s 7 d s I d
nunegodumlszianeomsuazvesldluasiGoulugnlosinsinanasz lanlosusing
%30 11

[ [ ]2. hitne Gumsaounuuaouni)

Toa oy o v
adun 1 ﬂl@ﬂgﬁ‘ﬂ)ﬂﬂﬂl@ﬂ@ﬂ@ﬂ!mﬂﬁﬂTJE'HN

o dw 1 d‘ / 9 d' o 9 1 a =1 Y
ATV ﬂ?ﬂ!ﬂﬁlﬂiﬂﬂ‘ﬁﬂ?ﬂ aalu I:' VINAITINUVUVBYAUVDINTUATHITIWENVDINYT

1. 10§

[ Jae [ nde [ ] Misey
2. 01

[ ]+fesni1 253 [[]26-411

[ ]a2-571% [ Jsnnndn 58 Tl
3. a0UMN

[ ]aa [ ]ausa [ ]nérsha

4. 3zAUMSANYIGIGA

[ ]éninSaanas [ 5aanes [ ]gendnSaaned
5. tagiiumuilszneverrwla
[ ]sinGounindnun [ ]sznouganadauda
[ ]#sams [ Jwineusgiamaa
[ ] wiinaunssmensu [ 81 a (TUSATEA. o

4 A
6. Malanasaemo UV INIY

[ ]én1 15,000 v [ ]16.001 - 30,000 um

[ ]31.001- 45,000 1 [ ] 46,001 - 60,000 1
2

[ 160,001 vmam'ly

7. 1UaINTnluaseUn3?
[ Jaudn [[]20u [[]3-50u
Y
[ J6aualy
(Y d‘ | (%4 \ I
8. anwvauznogerdevesnuiluuula
[ ]thuiden [ ]mmiidhd s Gouen

[ ]aoulafifion [ Jwnesin



81

[]5. 81 ) (TUSATEU) .o

U d‘ 9 a Y A .&’ a Y v A
aui 2 JayangAnssnvesduilanlunmsvedumlszinanermisuazvesliluniusoulu
d d & d d Y

gilesmniianazlanfesinsfavesineunuvaauau
o dq’ 1 d‘ / 9 d' v 9 1 a = Y
Msuas njanlaasesrine v aglu |:| PoNATINVIOYAVDINIUA NI UNBITOIAY)

v 'K A A a v o A ¢ d s A
1. Tagaalvgmuaensedumilszianerrisnazvedilundauseuluapiosmniiiarise

d d < v a A =~ Y v &
"lasﬂaiumnmmﬂﬂmnﬂqﬂ (1A NADUINEN 1 UDINTUY)

DTops I:I Foodland

|:| Villa Market |:| Gourmet Market
|:| Big-C I:' Makro
[ ]Lotus [ 180 AUSATEY) -

1 N o A A 14 v A J J & A d
2. mudidnsamsveaumilszianemsuazvedlilunsuseulugilesinsinavselanles
d s a A ~ Yy Y
nsmasuulainniga (aenaeuiiea 1 Jaimii)
dy d’ 9 = =\ [ [ [ tg
[ ] doritelFauden wie auluasouniassaudiade
dy A F o A a v Y Y
[ ]weielFlunseunsansomnsnlunsounsalds iy
v A A v o A d  ds A d da
3. Mugeaumlsziamemsuazvedliluniasenlumiesminarse lanlesmniina
Uszanlamnniiga (aenldnnnii 1 o)
] @ { o ¢ &
|:| 9111380 (Fresh Food) 191 6in wa 117 iiiodad (iudy
. % o g S
[ ]ownauia (Dry Food) 191 emirsnsziles eminsnsdidagal idludu

a o ' o ¥ o T H <
[ ]audasafou (Non-Food) 13u sacnvlon theonlsudnjy indiesnu dudu

[ ] 800 ) (TUTATEU) e

4. Mudianud Jasdszana) lunmsyeaumilsznnensuazvedvluadisenlu

d d s A ¢ doa v A a ¥y &
cgqumsmﬂma"lanﬂmmsmmmN"ls (1A NAD VNN 1 UBDINIUYN)

9
[ Jnniu [ ]duanias 1 asa
9 9
[ ]ifouaz 2-3 ast [ ]idouazass
[ ]'himiveu [ ]934 QUSATEY)

d‘qa a \ U A 5 a % v A
5. uﬂﬂﬁiﬂ‘nu@‘nﬁwaﬂﬂf'niﬂﬂﬁ‘lﬂ%cﬂﬁ)ﬁ‘t!ﬂ11]‘3'3!ﬂ‘VI91111‘5!!@3%0&1‘?11!?\53!59%1%

A

d da d dog v ~ A a Yy 1Y
“qu!‘IJ?)??Jﬁlﬂﬂ?‘iii’)ll@l!ﬂi’)ﬁ»ﬂilﬂﬂ‘llﬂﬂﬂ11!3»11'0“{]@’9] (1a9nNAdVINE 1 UBINIUY)

[ Jauluasounsa [ ]siiou



|:| A137/ Influencer

[ ] 8% (TUIATEY e

X o o ¢ d ¢ 4
6. Muzpauinlszianorrsuazvedldlunsausenlugnlesininanselanlesmnsnaluua

g’J = \ Y v ] d‘ = = v )\l :’J
QZﬂ‘NNUE}ﬂﬂﬂ‘Uﬂﬁlmﬂﬂiﬂﬂ!ﬂaﬂ (ra9nNAdULINEY 1 VYOINIHY)

[ ]éni1 500 1
[ ]2.001 —3.500 um
[ Junndr 5,001 v

[ ]501-2,000 um

[ ]3.501 - 5,000 U

82

H ) a ! Y ¢
Ui 3 nuvEe UMNITAUANNAAT N INUNIIPIlomemuessai)szlavil (Utilitarian

Shopping Motivation) "lJEN&EﬂE)U!HJiJﬁEmmN

o

a o A / [ oA o a 3 1 A
ABUIN NTVINUATOINNY aﬂu%mmm@’Nﬂ‘Uﬂ’ﬂiJﬂﬂLViWU@WMMﬂﬂQﬂ

1'% d
ussgalomecuessailszlavil
(Utilitarian Shopping

Motivation)

szAUNTIQalo

an

[4]

1hu

naNn

3]

v
Hod

2]

e
®
=

=).
o
ho)

1]

1. anuazadnauielumsiaen
dy a 9Y 1 v A
FoFduMaINanomsaaaule
A é’ a Y
RonFoaUMTLIAN YIS
Y v A d’w

tazued 1y lunssounIa
o [ 4 =] A
e luglosnsinanse

4 =] 1 Y]
Taulesaunsinaveanmuluszay

1a

2. ANUHAINAYUDITIINTT

a Y 1

Fumaswasemiaaduladon
dy a F)
FoAUNUTLANDIMITUAL VDY
1$luasasoundsadimineglu

4 =] 4 4
grlosinsinanso lalosung

< 1 Y]
aveanuluszaula

3. AN NVIAUAMNA WD

Y = '
mnﬁau"l@ammzmaﬂmwa




1 v A A dy a F)
aomsaaduludensedu
Uszianemisuazveslylu
v A c!'w o 1
ATATOUNIAT MUY

4 = 4 4
yiJosumsinanse lanlosung

< 1 [
navoamuluszaula

4, msﬁmummﬁuﬁﬁﬁ

AUV ANHATIHIADNT

v A A dy a Y
aaauluaenseaunlszian
~

Y =\
21115uaz U0 1% 1uAs T UN

A

v o 1 J =]
%ﬂﬁ]’]ﬁuWﬂiu‘ylﬂ@iNWﬂﬂﬂﬂiﬂ

lalosunsiiauesnuluseau

1a

5. MUNNILAAMUINDS

U3z Tonifiag 18500 nmade
Fumilszinnemsuazvealy
Tunsadeudisasmunely
glosinsinanse lanlesung

faluszanla

83

Y [y a . v a a d
AUl 4 HUVARUINIZTAVANNAMRNLINUNIIPI]AMUAINEANAUNI1ID 151 Bl

(Hedonic Shopping Motivation) mmﬁ;’{mmmuaaumu

o

LANE L-1-0 A BN 1

dq’ o A / (] ] ~ 1 Aa IS 1 ~
AMPUIY NTUINUATOINNY a\icluslf@\?'l'lﬂﬂﬁ3\1ﬂUﬂ?TNﬂﬂlﬁum@ﬂ‘ﬂWﬂNWﬂﬂq@l

usagaladhunnmamnay
mae1sual
(Hedonic Shopping

Motivation)

szAUNTIQalD
% Y
110 110 1hu Yo Tiog
Nga [4] a9 2] Nga

3]

1]

usaglalviianu3anldnagysa (Adventure Shopping)

9
1. MuANMIFodum
Uszinneinsuazauealdlu

v A Ao o 1
AsATUNIAT MUY




4 =~ 4 4
gilosusinanse lanlosung
I~ [~ [ 9
e ifumsmegielumsdum

Fuimluszanla

Pl
2. MUNUNMIFodu
Uszianemsuazveslyluy
v A Ao o 1
AsATOUNIAT MU Y
4 I3 4 J
grlosumsinanse lanlosung
< o ' 4 @
ma i anaudnlu

szaula

1 a 1 zﬂy a 9y
MILAAIMTFoaUAITZInN
X v A ~
21M5UAZ VDA 1% 1UATUTOUN
[ [ 4 s 3 A
sad g lugnlesinsinanso
s < Y )
lawlesunsing Taelidanizqu
' A ~ = ' A
U DAY (T WNARDNITIa0n

9
Fodualuszaula

usegalomumaiiuiunan (Value Shopping)

dy a Y
1. M3¥paumlszinne1nis
FY v A Ao
tazved 1% lunsIsounIa
o [} 4 =] A
g luglosunsinanse
4 R~ I~
Taulosunsifa dumsadha
Anuduius e UoU

LA AVIFNATOUASI 1 UTE AL

1a

1 Y 9 1
2. mulianuaumves
AUNNAUMAVTINMNDIA
4
fmienmIsedum
Uszinnemisuazvesldly
v A d‘w o 1
asasouNTAT I U
14 I 4 4
grlosinsinanse lanlosing

Haluszanla

84



dy a 9
3. MIFoAUMTLANDINIT
Y v A d’w
Hazved 1 Iuns S ouNIA
o [] 4 R~ =
mhelugnlesuniinavse
4 ]
lanlasunsing auso
AOUAUDINOAIIUADING

audrveau g luszaula

ussgalomumsyeduauiivlode (Idea Shopping)

Fl
1. MufaMIFedum
Uszianenisazauesldly
v A d‘cu ) 1
ASToUNIAIH U U
o AR~ 4 4
grlosinsinanso lanlosung
<3 3| a a gy
N9 T umMsaaaua UM
o’d‘o [~ d‘a (%
suanmaatunteyluszan

1a

2. anumlanlvuveasiens
a Y 1 dy a k)
AUMAINANDNITHFOAUA
Uszianennsazaueldly
[ d‘w o 1
AsToUNIAIH U U

4 L~ 4 4
grlosinsinanso lalosung

< 1 Y]
aveanuluszaula

o ' a Y A o

3. MsmeauMIa dan
1 1 1 dsj
allsemaaananonsde
Fuilszanomsuazvoald
Tunsaseunsasmiieglu

4 =] 4 4
grlosinsinanso lalosung

< 1 Y]
aveanuluszaula

us39lalughudanu (Social Sho

pping)

2
1. WWUﬂﬂ?WﬂWi%ﬂﬁuﬁW

Uszinnemisuazaealdlu

[

v A A [ 1
ATATOUNIAT MUY

85



J

14 = 4
gilosusinanse lanlosung
<} o Y a A ay o J
e ldiRams T gauius
9 '
uazmanulzdaulusening

9
migoaumluszaula

FJ
2. MUAANMIFoFUM
Uszinneisuazaealdlu
v A d‘o} o 1
AsToUNIAIH U U

gilosinsiianse lanlofund

o

< a { 4
e ldifannugan lade

a Y o A

Fumnuioutazasounsalu

szaula

Fl
3. MUAAIINMIFoAUM
Uszianeisuazuealdlu

[

v A A o 1
asaTouNTAT eIy
4 =] 4 J

gilosusinanse lanlosuns
< o 9 a A 1 A
e 1AiRamMs I youaowso

Yo o A dy
msginnuaudu q Tuvazae

gum'ldluszavla

useglomunnuianele (Gratification Shopping)

1 =~ =2 1
1. MudaNnunane lage
[ a k) A
supumMsTaeTUAINLeN
A 1
A LANHI ONNIATIL VO
9
FuManmssoaualszan
U v A A
911151V 1% 1UATUTOUN
v o 1 4 =] A
saa g lugnlesinsinanse

Nalosusiialuszaula

3 =

2. VIWHﬂJﬂQHJﬁQWﬂGlﬁ]ﬁﬂﬂﬂ"Ii

k4

Idgedumlugnlosiniiin

L
wiolanlesunsifianeasna

86



ANUTANNAYT0 18 1N

Ll

naynuaIMuIuszavla

1 Y= =
3. winudan 1ud e
A = k4 dy
1AONMIITHOUAAIBAIIN IO
a J J
dumlugalosmsinanso

Nalosunsiialuszaula

11539909 UUNVIN (Role Shopping)

1. MUTANUNAANAUINNT
A A a v s 7 d
pengaa Ui ludglosung
s I 4
w30 lanjosinsina lddoulu

szanla

J i) =1 1
2. Muianuiane lage
Y A A
unumeazvinn lumsiaen
X & yvqu g4 a
Fodum lvungouLazing
dal’ a Y
ANNgUIINMITIAUM Y
4 J 3 J J
gilosusinanse lanlosung

Ralidouluszdula

1 a 1 dy a 9

3. MUAANMTFRAUA U

4 S 3 4 4
gilosusinane lanlosung
< Yyl 2 L o
i lvigouiumsdenasany

Y Yo [
ANUABINTVRIHTU T UTE A

1a

87



88

aIUN 5 HUVARUMNIZAVANNAMR N INDNII93]9010MIFIAN (Social Motivation) V4

éﬂi’)ﬂ!!ﬂﬂﬁi’)ﬂﬂ]ﬁl

o

a o A \/ ' oA o a ] 1 A
AIBUIT NFUINUATOINNY aﬂu%m’nmmqﬂummﬂﬂmummmummmjﬂ

usagalaninmadinu

(Social Motivation)

szAUNTIRal0

I

[4]

thu
naN

3]

4
Hay

2]

e
@
=

=h.
o2
ho)

1]

F
1. iudeamsdodumiu
4 =] 4 4
gilosunsinane lalosuns
< A Y a @
mae ldiiansoeusun

4 a o %
yanaouludenuluseavla

1 @ A dy a F)

2. mudniziaendedulu
4 I 4 4
grlosinsinanso lalosung

< @ a ]
NAINMITUTIANUAAITY
Lo b | SR

Yo1Anad N T udIANG ]
4 = dy
Uszaumsalnnmsaenie

gumluszaula

3. ANHAULNTUS 1A LTI
AUUUFINVDIATBUATITING
1 dy a 9
R RATGRET

J AR~ J 4
grlosinsinanso lalosung

< 1 1Y)
aveanuluszaula

4. 1ANANBUBAATOUATY 19U

A A ' 9 A 9
INDU IWDUTINDIU IWDULU
aAa A 1 dy a 9
Honsnanensreaua lu

4 J

gilesinsinavie lanlosing

< 1 [
aveanuluszaula

v o A dy a F)
5. MUNUNITLDNEDTUNIVIN

4 4

gilesinsinavie lanosing

v [
A

3 a 2 A o
mwmsmamuamﬂumamu




89

o IdmuRamMsgousUIN

yanaouludesnnluszaula

FIUN 6 UVABVDINILAVANNAATRUIDYINUAIININIITNAD

(Loyalty) Yo I5A@ IUUUADUDNN

[

(v

a1 Y k4 2 14
AADITHAL UATAIIAHUA

3 o { [ ' A @ a 3 1 A
ﬂ1%!!§]~1 ﬂ?ﬂﬂ‘ﬂ'l!,ﬂ%@ﬁﬁiﬂﬂ v aﬁsluﬂ)"é]\‘i'ﬂ\‘]ﬂ@i\‘lﬂ‘lJﬂ’JHJﬂﬂl,Wuell'E)\‘ﬁ/ﬂuiJ'lﬂﬂ’l::(ﬂ

v Y Y

ANNITNHNARD UM Uz

a Y
A31aUA1 (Loyalty)

szAUNTIYa0
Y Y
NN N 1w Viog Vo
Nga [4] naa 2] Nge

3]

1]

A 1 9 dy a 9y
L. IHONMIUADINITHOAUAN

Uszipnesuazuedldlu

Y A

v A 1 =®R =R A
ASUTOU MUILUNDIAUAN
v o [ 4 s 3
avmglugnlosnsing

4 ] 3 v @
wazlanlosusinadluduay

UIn

1 = 3‘-/ d' U
2. mulianuaslaneznauin
Y a dy a Y
lsusmanadeaunly
4 J 3 J 4
grlosiniing uaz lalesung

] 1 ' A
Lﬂﬁ’ammmuﬂﬂuﬂmﬂﬁ

1 @ Y Aa dy a 9

3. inlyuTmstasdedun
4 J 3 4
Tugmlosinsina uazlanlos

] a a o
3J']§Lﬂ@] fl]"lﬂ@]i']ﬁ'ﬂﬁj']mlligﬂﬂ

1a

F
4. vuginlFus msuagdodum
4 J 3 J
Tugpalesunsing uaz laulos

I3 a Y
NTiLﬂﬁ%Wﬂﬁ’l"lﬂlﬂﬂigﬂﬂiﬂ

5. liduaneg1dusms
gilesingina uazlanlesing

< 91 9 Y '
DA ummzmmﬂﬂu%mma




A Ao 1 a 9
aunNmeaumMszon

6. MUAANTUMNIATINIUIY
4 I3 J
Tugpalesunsing uaz lanlos
sl A g A
nsihe Baanmeaztun

YONT 1

7. MuAANdoyau 13910
FOINNMITTOATAN

4 J 3 4
vouglosiniinag uaz lanlos

i haegmiaue

8. MUTUAILITIITINNINTTY
AN 9 1Y MILAUNNTIN
ayn Ronssuiedann fim
gilofinsinn uaz lanlesung

3w éj
INAIAVU

1 Y = o Y
9. MuUNIaunzuziln

A @ Yo Y
AU ATBUANTI AUIIN ll’lclf’]f

[
a =

o S 3
YIMsnglesunsing tag
o s A 9 a
Tanlesunsiianniulsusms

3]

eR .

90

dauh 7 Luvae UMNITAUANNAAR HINEINUMSAATH AW T UAMVUAUNEY (Impulse

Buying) Yoo LIuUaa U

o

JTTVCOUN 1

1 o . ] v { @ a < 1
ABUDI ﬂiﬂ!"m"llﬂ%’f]ﬂﬁﬂﬂﬂ 4 adluF9I N NATINUANUAATUVOINIUNIN

v
=

WU A &' a 4
msnaaulareaua
HUUAVNAY

(Impulse Buying)

iga
5zAUNTI93]0
4 9
3N 3N hw Vo o
Nga [4] naN 2] Niga

3]

1]

dy a Y
1. Mmsvoaumisznne1ms

Y v A d' [
Hazved ¥ luns S ouNIA




° ] J =] A
m‘lriquJlegLﬂ’e)’iM’iLﬂﬁﬁiﬂ

4 = 1 @
Ulaiﬂ@iu’lﬁlﬂﬁ"llﬂ\‘]cﬂ'lu unae
[ dy [ v v oA
!ﬂuﬂWi“ﬁﬂLlUUﬂﬂWﬂuﬂu‘ﬂiu

[

szaula

FJ Y

2. MM “Goragaznu” mil
9

U005 IFo UM

Uszinnewinsuazauealdlu

[

v A A o 1
AT UNIAT MU 1Y

4

glosinsinanse lanlosung

Havoamulaluseaula

Yy 9
3. m3gnizAuAlees 13
1199819 2z 1n1una
9g LA a v

ANuIanesInFoaulIzian

EY =\ ~
91M5UAZ VDA 1% 1UATUTOUN
[ [ 'd s 3 A
sadmig lugnlesunsinanso

lawlosinginaluszaula

[ ] dy a F)
4, vnuinazdeaumlszion
P v A A
211151V 1% 11ATUTOUN
v o ] 4 J 3 A
sadmieluglesininanse
4 R~ 1 A $
Tanlosunsina Taelu'laaan
dy Y 1 Y 1%
azde 1inouaraninluszau

1a

1 o v A dy a k)
5. muinvzaaaulageaum
Uszinneinsuazauealdlu

1]
A o

AsToUNIAT MUY U

14 4 4 4
grlosinsnanse lanlosung
< ¥y g
aanANEanTuvas iy

szaula

91





