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YDAV UEBUDIN (Item Objective Congruence; I0C) TAsTin1sMUIMARFUANUTOANA D

v 9

(Index of Item Objective Congruence: IOC) UAaZAIAFHAIININIIATIVAUHUBN (Content
g A té = = [ dy

Validity Index 159 CVI) %30 51802108AAU

v A

1. MATHABHANNTOANADS (Index of Item Objective Congruence: 1I0C)
v 1 o oA Y A o W ¥ Yy o
ﬂ1§3§]ﬂ1ﬂ°1ﬂlﬂf]1ll’ﬁf]ﬂﬂﬁ@\‘iﬂlﬂﬂ!u@ﬁ%’ﬂhWiﬂﬂWqﬂiﬂﬂiﬂIfj!%fli]%1ﬂl;ﬂ1ﬂ1‘i
a dy A a Y o ~ Y1 A vy [ v 9
Usziuioviveauuaaun 1N L‘WE)‘]Jigmusllf]ﬂ101m‘1/]16]5'3111?]'NiJﬁE]ﬂﬂﬁE)\iﬂ‘U‘ﬂ’)ﬂlE]ﬂlfNﬂ?i

= a v A 1 = o [ dy a Jd a J
ﬁmgni]mﬁ@”lﬂﬂﬂuqmmimmmmu (F1UUNT ﬁaﬂm;, 2020)

¥R
10C = —
N

de  10C Ao MAFUANNTOAAAD
a I~ A
YR A0 HATINAZUUUANUAATUUBINITEIN DY
A o 9/4‘
N flo NIugFeny
& o P e ) ' & P
FINANINAIN lUMIAATUANUTOAAGDITZHANMDINA IR sz aen Uasll
Y A 1 3’; =\ 9 YY) 4
2110C > 0.5 DoNuVUAoUDNHUNANUToARRDINYINY LT een

Y 1 ES (=) v o J
2110C <0.5 donmuvaounwiiu lilinnuaoandesnuinlseasn

2. MAFHANMNBINTIVBUHB (Content Validity Index ¥i30 CVI)

] 9
MariANUNeInsv o 11U nTanNANuToAAABIUR AL LTI U

Y = aw A A o Y Aq ¥ Y v 9 Ay
‘1/]1‘]511& NITANYI1IVY L‘WE]TJ§$LEJU?]’JHJ%@]L"UH@1H§HB1VI1‘W]’JW?JETE]@]ﬂﬂE]WHEJ‘I’i’JﬂJE]VIG]ENﬂTJ

)

=

Ao Vo oA A X A A Aq Y = ao A @ v
ILANYIIVNY If’]8ﬂ'lﬂ"]ﬁ«lﬂ313JWIfJ\W]i\1"1]'E]\uuﬂwwﬂlﬂﬂlﬂiﬂﬁﬂﬂﬂi%ii‘lﬂ'ﬁﬁﬂy1:]5]87]8@%51_][1?’]

A

Ao 0.80 Tasernsamuimngasaae 11l (9590 gr35m1i139, 2020)
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= s = 3 e 1@'_ )
Snumamnadeglvazuuy 3 vaz 4 au

CVI = -

F
$MAUMDINHIA

3.5.2 MINATOUANNYBIY (Reliability)

Ya o

Y o [ U @ [] < & 4 9 A =

e lawuudevomlunageuiunquaredrsguiunquildaude TnFea
A A . 9 o A o A 9 A < . e

110 TikTok A20AUIBY 311U 30 yA Lot WA lau Ao UIANF0I (Reliability) Y04

4 [
suugevon Iaeldadulsz@nsnseusinedann (Cronbach's Alpha Coefficient: O) &4
H 9 Y [l
avan () nlaunnii 0.7 vu'lldsnuvvasuaminianuiuyedsuazauisoi la 1y

Tumsdn398 18 (Cronbach, 1984)

ad a 5%
3.6 ANIUNIITHIVOYA

ee

= awv Az = av A = . ; A =
N15ANH1IEATITUNTANEIVeFIUTu (Quantitative Research) INDFANH

] ]
a A

Y 9
T9388N5Nav04 Influencer U0 IsFoaiiife TikTok NiNanoauadlalunisEodudi
a o o ] a 4
Uszinaumlofl TashdoyaninmsaeuuuudounIuuIueg19oe 385 AU WIIATIZH
an 9 é = a 4 1 [ [ dy
wanaoa lag 1 11sunsy SPSS FIUNITAATIZH 2 TIUHAN A

aAa A

a d
3.6.1 ﬂ153!?1513?1%@33@@7@]9]!%31’“55&!“1 (Descriptive Statistics)

3 a <Y aa Y

Lﬂuﬂimmiwﬂﬂmy’amdﬁﬂ@ llﬂl,lﬂ

1 4 a ) 4 [}
1) f1¥e8az (Percentage) o lFoTunedoyana ludulszannsenaas wu e
v == Y =
918 TEAUNIIFANEN ﬁWfJblﬂLLflgi’nBIfW
1 a A Y a [ F) (5 a

2) #1nunay (Mean) LW’eJGlGIf’eJ‘ﬁ‘mEJaﬂymzﬂl’e)ag‘ammmuﬂiﬂﬁiz (Independent
Variables) aualsaq Fhl!(Mediator Variable) sazaulsaw (Dependent Variable)

3) @rudleunuIATFIY (Standard Deviation) e 1FeTU1edn Mz 0yAVDIA)
wilsoase (Independent Variables) aulsaaniu (Mediator Variable) tazausau (Dependent

Variable)
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d
3.6.2 MU ZHVYOYAITI91NY (Inferential Statistics)
a 4 4 a o
3.6.2.1 MIAATIZH0IAYTZNOUIFIA15D (Exploratory Factor
. I = v o J o 1w Y Ao v o Jd1 W
Analysis: EFA) iJumsansanudunusvesdadsnausladanianuduiiusaenuuin
A A v o 1 o Y A P a v o T o °
nsolANuFNNUsAonUloe o lslun1sesuieanudunussenIaulsuazandiuiu
@ [ a d o a a 4 aa
woedatls (faen 1U¥d Wy, 2021) Tassdsnnranisinsizvnananiullsunsy
=< a 4 1 [ dy
SPSS #4992 W151910 09AL5ENOUA19E) ALl
1) i1 KMO (Kaiser-Meyer-Olkin measure of sampling adequacy) iol¥lums
a [ o J U @ % v U U 1
NTNANUTUIUTT2H9A )5 FIA3TUAININAT 0.5 uaA Bartlett's test A093A1 P (P-
1 4 a a o
Value) Yosn 0.05 Lﬁﬂﬂg!ﬁﬁﬁmg@l@uﬁuﬂ (Null Hypothesis)
2) AMANNIINAU (Communality) tWoNITUINAM5UAaEAITANNE NI Y
MSTIMNGUNUHT0 1 F9A1 Communality FIA230AIWINN 0.5
3 IS 1 Aq Y a T o A o a 4
3) Eigen Value tfumianlsluniswaisainaindsniiundmsizvainiso
Y v J Y g . Y 1 = @ J @ =
swnguinlanngu Taeldinmaian Eigen Value A99010031 1 F91nnssanguueeanlsil
9 Y 9
Eigen Value @@ 1 41l agamnsnseusunavesmssanguiiug 14
1 90’ % % 4 ) Qv {
4) AN minJade (Factor Loading) tie 1% 1umsnasannansenuvesdiudlsiil
1 v & ' v A . 1A X
aoifadetiug TasuaazailsnsliA1ves Factor Loading 887 0.3 Ul
d'd QI 1 g
5) MIKULAU (Factor Rotation) 1% 1unisiamsnudlsiimsdanquadou
Ll 1 2 ) %’
AU (Cross Loading) 1 1#an11u 1de1n SsdetimsdSulinmstanguitetiu luigidou nay
Y 1 £y ax o Y  ax A
awnsoulannurune ldegrgndes Taedsmanyuuny awnsarhla 235 Ao manyuuu
H] . A A o 9 J d [ A I a Y
@410 (Orthogonal Rotation) AomMsnyungalrunuesnllszneuaimniunseiludassasnu
{ J 1 g’/
HAYMINYULAULDUYULYAY (Oblique Rotation) Anminyuunuiiesnlsznou hidesasnin
@ A J =) Y] v Jdo
AUKITPIALTENOVUANUTNNUTIU
a 4 a
3.6.2.2 ﬂ”li’Jl,ﬂi”lzﬁﬂﬁJﬂWSﬂﬂﬂﬂﬂl%QLé}uWﬁﬂm (Multiple Regression
. A 3 = A A Av 9 = v o
Analysis %39 MRA) 1 umsAnyuionadauauuagIun1s198aen15anE1ANNTNHUT

9 a

senindulsoaszuazaulsam Taofmuaszauisdrignieana 13 95%
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3.7 MsUnifeannuduveIveyad IUIVRININITINIY
Y Ay Y Aa v a}/ dy [ o A 4 Y a )
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A 7 a 1 A = 9 Y 4 ]
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' @ Y 9 1

o s 9 a o 3 o 1A 1 I
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U

1 % o 4 1 <] { A [ o
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=2 Y (Y 9
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q
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UN1Yl IﬂSﬁlﬁjﬂUWNLﬂWiWﬁﬂﬁﬂﬁﬁ’Juuﬂﬂﬁ HASNHNNUNNITINHINIININHIANNADATY

dommuavessziisungrueiinerto

3.8 NIOUIZYLIANAZTMIUAAHUAUTUNIUIATINTIDY
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Y
1190 latmuaszeznarlunsdutiunmsAnyauiseasua Houunsiay a4,
Y
9

= A a g <3| A Yo
2024 9N A UAINIAN 7.7, 2024 5NN UTZ ez 8 1D Tﬂﬂ i]flllﬂﬂWWLlﬂﬂimJ
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3.9 unagyl

s TuadensAnyTasedninaves Influencer Tude IwFoaiifo TikTok 7
fnadenudalalumsseguidsziandudloffuauisodaliunm (Quantitative
Research) TneldiaTeaiielugtunuaeuainesu'lati (Online Questionnaires) Tasidonifiy
YoyannngudlddeTaFuaiide TikTok Tidasndt 385 au Tasnuuaounin oeu'larl
(Online Questionnaire) 8198991NAMUTNYHHANUUVTIADINOBHNYANTTUAMIKY (Theory
of Planned Behavior: TPB) uazﬂizqﬂéﬁeﬁjﬁmmuﬁmawqyf]mmﬁ’nﬁ'uﬁiwdw aNTND
94 Influencer ApANAI 1940 (Agustinus Dedy Handrimurtjahjo et al., 2022) 32U32n0UAY 5

@ Y

unanIdun 1) MawAansesdaeunuvdouny 2) Joyani lvesdneunuudonaiy 3)

o

v 1 4 9
FoyamuilatneInueNTnave Influencer Tude laFvalifo TikTok Ninagenuaalaly

¥ '
a J

msgedunlodl 4) deyaduiaunaniiae nfluencer 1udo IxFoaliide TikTok NiiHaae

9 Y 9 k4 v
anuaslalunmsyedumlodt uag 5) doyasuanuaslalunsgedunlo Fenouazii

w3oaiiedina1n1119usSedeeiinisiinrsannnuiiioanss (Validity) uag Ao
(Reliability) voauuuaouny uaglumsimizndoyaszl¥msinneiideana 3 Uszian
1&uA M3dnsgvidoyaadaBanssaun (Descriptive Statistics), M3 UATIZHOIRUTYNOUIEFS
#1329 (Exploratory Factor Analysis: EFA) M3 A5 1eHaumsnaneofadunyaa (Multiple

Y

Regression Analysis 1130 MRA) $9f390tunuaganiuauiselunsounaimsanu szezna

= (Y

9 ADUAILA UNTIAY ALA. 2024 IUDI NUSIBU A.A. 2024
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UNN 4

a d
Naﬂ1§3!ﬂ‘51$ﬁ%ﬂﬁq~!a

a < 9 awv 1

o [ 4
ﬂWﬂﬂWiﬂuuuﬂTiLﬂ‘U"llf)ll‘.'ﬁﬂ'l'i'J%EIWTL!ﬂ'l'i“Vl'lLL‘UUﬁ@ﬂﬂ']uclugﬂllﬂﬂﬁ]@uhlau
F

3L 1 14
(Online Questionnaire) ﬁﬁﬂ@ﬂllﬂﬂﬁﬂﬂﬂ?ﬂﬁ’)ﬂﬂﬂﬁu 450 AU uazmmmmummmmﬁgﬁaﬂ

U
v
=

1 @ ] ° v o o ] a I~ g o
NANAIDYIINAIDINAANTOIVNIUIU 407 AIBYI ﬂmﬂu%’aﬂaz 90.44 mﬂuu?em%’agaﬂ

9 J @

9 o = = ax = a v o a < 1
ulﬂll'l‘l/]']ﬂ1iﬁﬂ‘]§']§]']ﬂi$Lﬂﬂﬂ?ﬁﬂ1iﬁﬂ‘]&ﬂ?%ﬂ T@ﬂmmumimumagaﬂqu 19819158 u7ama

@ 9

a J 1 a L4 g Y v
wazdimmeideyaruTusunsy spss Taoldnamsiinszisiitoyanunitedade Ui

U

a 4 4 1 @ 1
4.1 Waﬂ'l'i')Lﬂi'ﬁWelal}’f]iJﬁg]j']u‘]JigWWﬂiﬁWﬁﬁiéllf]\iﬂﬁj‘iJ@’)ﬂﬂ']\i

a J a < 1 o Y 1
4.2 Naﬂﬁ’)l,ﬂi13’HGIBI}E]Mﬁ@ﬂuﬂ’NlIﬂﬂlﬁuﬁaﬁaﬂ1ﬂ1ﬂﬂlﬂﬂﬂquﬁ"]@EJN

42.1 VinunanTdeNgAns U1 e AU 107 (Attitude Toward the Behavior:
ATB)

4.2.2 M3INAPIAMNGUB1994 (Subjective Norm: SN)

4223 ﬂ”liﬂ?l‘]JﬂiJWE]aﬂiﬁJﬁ%‘Uij (Perceived Behavioral Control: PBC)

424 mmmwaa@ su¥ (Perceived Credibility: PC)

L1

e

425 ﬂ’JmLGb'EJTIf”I ‘Ug (Perceived Expertise: PE)
4.2.6 A0 (Trust: TR)
4.2.7 NAUAANNAD Influencer (Attitude Toward the Influencer: ATI)
% an 4
4.2.8 NAUANNBDLIUTUA (Brand Attitude: BA)
v 9
4.2.9 anwaalalumsdedum lef (IT Product Purchase Intention: ITPIN)
43 wam3ianesndsenouiFadisnn (Exploratory Factor Analysis W30 EFA)
1Y 1 Y = o
4.3.1 m3dangquaulsazmsannuesalsenou
4.4 wamﬁmﬁzﬁﬁumiﬂﬂﬂam%u&’uwn@m (Multiple Regression Analysis L) MRA)
4.4.1 matwaueaumsnudunus jiFaduas
@ J A I o A
4.4.2 msnageuanilsauazaanuaaiamasuaiulsnimsuanua iy

1nd (Normality)
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4.4.3 psnaaeuninundsUsiuvesnliunataaaeuiiuain i
(Homoscedastic)

4.4.4 m3naaeuanuiludaszaInTuaINmANLAIAIAGDY (Residual Error)

4.4.5 Tymnnganuduiusszrnedanls (Multicollinearity)

4.5 unayll

a J d Y
4.1 wamInnzHveyacuilszminsmaniveanguaeny
o

a ) ¥ I Y 1 v o g =
fﬂi’JLﬂ‘i1$Wm@§a@1uﬂi$%1ﬂiﬁ1ﬁ@i "lmm WA 818 IEAUTUIINITANY LA

v Y
1N mmmaﬁmmﬁ’ay‘mmuu,imummma (Frequency) lazf1308ae (Percentage) Al

3197 4.1 FoyauanInNdLez AT 0802 YOINGUAIDE T UUNATHINST

Gender Frequency Percent Valid Percent Cumulative Percent
WY 165 40.5 40.5 40.5
O 224 55.0 55.0 95.6
ANIEON 18 44 44 100.0
Total 407 100.0 100.0

{ J 1w 1 o 1 1
A15199 4.1 !Lﬁﬂ\?élaljflﬁaljﬁ1J'B'zﬁlﬂﬂﬁﬁWﬁ@]ﬁGUﬂﬁﬂi]ilﬂ')ﬁ)ﬂ'l\ﬂ'lllﬂﬂ@]ﬁJlWﬁ WUIINQN

dednau lnailuman (55.0%) 59989 Mo (40.5%) LazMANIGEN (4.4%)

3197 4.2 ToyauaaInudLez AT P80 YOINGUAIDE T UNAIND 1Y

Age Frequency Percent Valid Percent Cumulative Percent
18-301 152 37.3 37.3 37.3
31-401l 163 40.0 40.0 77.4
41-507 62 15.2 15.2 92.6
51-607) 30 7.4 7.4 100.0
Total 407 100.0 100.0

A15197 4.2 naasdoyanuduazenI1iosaz YeINgUAI0E 1T WUNAINTII0 1Y
nwuNnquaededIulnoylusiaey 31-40 1 (40.0%) 509a9W1A0FI901Y 18-30 T (37.3%)

MURI832901g 41-50 T (15.2%) 1182 $9991g 51-60 T/ (7.4%) Amd1aw



M51971 4.3 ToyauaaInuILazenI 13080z VBINGNAIBI T WUNAINTZAUMTANE

41

Education Levels Frequency Percent Valid Percent Cumulative Percent
mnnl3yanat 24 59 59 59
IR 211 51.8 51.8 57.7
WeyanIn 166 40.8 40.8 98.5
WSeyayuen 6 15 15 100.0
Total 407 100.0 100.0

M15197 4.3 uaaateyanudUazens 1508z Y0INgUAI0E 19T IMUNATNTZ A

=2 v 1 @ ] J 12 Y = ~ A
M3fANY NUNNQUAIRE AU NI zAUMSANYILTYIAT (51.8%) 503a3uADLTy TN

(40.8%) MmuAledInISyanas (5.9%) tagdlSynen (1.5%) Mudiay

M15190 4.4 ToyauaaIRNUINAZEATIS 080 YBINGNAIDE T ULNATIWITN

Occupation Frequency Percent Valid Percent Cumulative Percent
Wnisounindnmn 39 9.6 9.6 9.6
WinAUIENIENYY 232 57.0 57.0 66.6
rrmminnuiziamng 54 133 133 79.9
FINITIUAD 53 13.0 13.0 92.9
v ¥ O A A
iiji]‘lﬂ/]’«]llﬂ/’fﬂ‘lﬁl‘lﬂﬁiﬁ 27 6.6 6.6 99.5
F
U 2 ) 5 100.0
Total 407 100.0 100.0

AT 4.4 udAItoYANNUINAOATI08AZUYDINGUAIDI T IMUNAWITN

AIUA (13.0%) HAZIITIFANT/NITNIUST

a

3

ATINN

a

WUNNqUAE19aIU InyUszno U1 FWWITNOIUUT NS (57.0%) T0989W1ADFI N
v (13.3%) Mwa1ay nqualee19ilszne

213MdU o laun WniFeunindnui (9.6%) SuT19 lil/odnease (6.6%) nazdue (0.5%)
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a ¢y % a & 1 Y o LY |
4.2 AANIIIAAIIHUYDUAMHANNAAITI HADVDAIDTNUBINGNAIVYI
a 4 < o
ﬂTﬁ’]Lﬂ§'1$“ri'eﬁl’t]u”ﬁﬂ’JHJL‘H"L!GU’E]\ielgll’tlﬂWﬂNJGluLL‘U‘Uﬁ@ﬂﬂWN%%!LﬂﬂLL%QﬁﬁﬂﬂWiﬁW
9 1 A 1 A .. = 9 1]
TYayannny (Mean) HAZAIUVYUVUNINTITU (Standard Deviation) #9U52noune 9 99
9 1T W Aada a zi’ a Y =~ 9y 1 Y Aa a A
Vlﬂllﬂ ﬂﬁuﬂﬂ‘ﬂu@l@WQﬁﬂiillﬂﬁ“lf@ﬁuﬂflﬂ‘ﬂ NIIAAVIATNNGUDIIOI NITAIUVAVNGANTINN
[ T A A Ao oy A Ao Y 1
JUI ANUUNFDNONTUZ ANVTIIFIYNTU ﬂ’Nll!‘]S’E] “I/I‘F’fuﬂ #1190 Influencer ﬂﬁuﬂﬁﬁ’ﬁ)!m

5]

s 3’, j’ a Y S A = @ d
TUA AL mmm%“lumwaﬁum”lw UINYASIDYAAIU

4.2.1 ﬁﬂuﬂaﬁdﬁiﬂWQﬂﬂiﬁNﬂﬁ‘-‘ﬂ@ﬁuﬂﬂi’)ﬂ (Attitude Toward the Behavior:

ATB)

9”51»17] 4.5 mmaﬂ (Mean) Lag a1l ENL“]JH?JW]?J%HH (SD) tag gMsudannuneszALA U

'
A

Aariuadeduniruaang mawqaﬂsiums%ﬁum%ﬁ

ﬁﬁ’aﬁmm Mean Std. Deviation msuilannuvuie
vuveufiazaes 19audlof (ATB 1) 3.79 0.947 WUy
vuRamsaeaud lefinldidimlszs fuduanufaia ate 2 | 417 0.776 AT
muiliruaanadeaudlofl (ATB 3) 421 0.737 Wiugae
3 4.06 0.668 Wind e

ddl

Y
%1ﬂ§5ﬂiN‘ﬂ 4.5 Iﬂﬂi?hLLﬁ’JNﬂfJU!LUUﬁﬁ]UﬂWNN‘ﬂﬁuﬂ ANA WEJWi]Glﬂ‘iilJﬂTiGt]ﬂ)'f)

a 1Y = <3| 9 ' Y
ﬁum”lmn T%ummaﬂsamw 4.06 (muma) LN@WﬁHiﬂHL‘]_]‘Lli"IfJBU’E) NUI1 faol

bl

Y a

LL‘]J‘]Jﬁ"E)‘]Jﬂ"I?JG])'@‘]JVFﬂ “K@Lm 1%@’1&?111@1/]11!5 ﬂ‘]JfN (mmaﬂ 3.79) uag ﬂ’ﬂﬂ"li‘?]f’f)ﬂuﬂfli’)‘ﬂ

] ]
S @

lFuFialsesriudunnunana (mmaa 4.17) Tasiifeuaanadeaudlef @unde

4.21)
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4.2.2 M3NABUMNNGNI DY (Subjective Norm: SN)

M13199 4.6 AUNAY (Mean) HazdIUTeAVUNIATFIU (SD) HazMsuanNurIescaUAY

a < v 9 Y -
ﬂﬂ!ﬂuﬁﬂ%ﬂﬂWUﬂWiﬂa’E)EJG”NﬂQlI@WQ@Q

Homou Mean | Std. Deviation [ msuaniamang
MuvzAAny Influencer LY TikTok W3 ziiouainuazasauA) .
, . 3.29 L2 | wudethunan
Yo UUUE (SN 1)
WLaAnA W Influencer UM TikTok Wy tzAUAIMFaNaMzIh .
331 1142 | wiudeunan
(SN 2)
MUILAAAIN Influencer VU TikTok IMNTzAUAIAYADVBIN MU Y
3.37 1.108 [ twneeuna
(SN 3)
S Y
39 333 0.997 [ wudehunans

T 4.6 Tassmudadaounuudeuamiiuun Idufizadosnungudieds
lussAuthunais (Aunde 3.33) lumsdadulefamu Influencer U TikTok ofinrsaniu
s1de nud daevuuvaeuawduus Iduunaafiazfnn1u Influencer U TikTok 1312
Wouainuazaseunsuuzil (Aunds 3.29) Tuua Tduthunarsiiezianiu Influencer Uu
TikTok mazaufiwuFelamzih @unde 3.31) waziuua Tuthunarsfiesianiu nfluencer
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@13199 4.15 A1 Rotated Component Matrix #2835 N3 13 ULAUUUD Varimax

Rotated Component Matrix

Component

1 2 3 4
TR 3 .810
TR2 779
BA1 173
ITPINT 1 769
ITPIN 2 763
TR 1 751
ATI 1 714
PC 1 .672
PC2 .635
ATI 4 .625
ATI 3 .508
ATI2 .502 .450
SN 2 .849
SN 1 .810
SN 3 799
PCB 2 .583
PCB 1 715
PE3 .546 .555
PE 2 544 .554
PE1 .522 541
ATB 2 .823
ATB 1 152
ATB 3 702

Extraction Method: Principal Component Analysis.
Rotation Method: Varimax with Kaiser Normalization.

a. Rotation converged in 7 iterations.
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aundAgi1ui 1: Jadea1udnIna1nngus198Iuazn1sAIUANNGANT Y
. . o o IS ' gIJ dy a 9 =S

(Subjective Norm and Perceived Behavioral Control) inasannuadlalunissedua ledt (T
Product Purchase Intention)

HO: 998 1uBNTNAINNgNE 19Dz NTAIUANNYANTTU (Subjective Norm

. . = ' 3 dy a Y ~
and Perceived Behavioral Control) Tutinageanuaslalumssedualon (IT Product Purchase
Intention)
[ (% a a =\ 1
H1: J99a1unun1ani91udse @nFnn (Performance Expectancy) NHaf®
a g}.; ¥ g ] [] 4

WHANTTNAMNAL I Y 0T DoUAT IUYAAANIUTEIN1990U la] (Behavioral Intention to Use of

Online Car Purchase)

a d‘ v 9 A Ao 9 . . = 1
AUNAFIUN 2: ﬂimﬂmummmfmmmumug (Perceived Expertise) HHANDAIY
Y k2
aalalumssoaum lon (IT Product Purchase Intention)
v v Y
HO: Jatodun1ude1gnsui (Perceived Expertise) laitinagonuaslalu

dy a 9 ~ .
N7 aﬁum"l,em (IT Product Purchase Intention)
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v 9 = Ao Y . . = 1 K
H1: ﬂ‘ﬂ‘ﬂﬂﬂWHﬂ?1Nl“ﬁﬂ’J“ﬁ1i‘gﬂﬁU§ (Perceived Expertise) Inanennuadlalums

Foaum'lon (IT Product Purchase Intention)

Y o a

v b
auuigui 3: Tosemusinunanon1s¥odun 1of (Attitude toward IT Purchase
. =\ 1 3’, dy a 9 =1 .
Behavior) UHanaanuaalalunisdedudileft (T Product Purchase Intention)
9
HO: Masedrunauadnomssodud lon (Attitude toward IT Purchase Behavior)
1= 1 g’; tg a 9 = .
Tutimasnennuaalalunsdeduarled (IT Product Purchase Intention)
b
H1: FJadsdunirunanonsdoaua 1o (Attitude toward IT Purchase Behavior)

= [ g}.; dy a FY = .
Hnasennuadlalumsseduailefl (IT Product Purchase Intention)

a 4 a
4.4 Nﬁm‘i’J!ﬂi]%ﬂﬁuﬂﬁﬂﬂﬂ@ﬂwﬂlﬁuv\mﬂm (Multiple Regression Analysis YEL)

MRA)
w8910 ldnseuuufAamsIteiaue (Proposed Research Conceptual Framework)
o o a a 4 J Aa o
LL@&‘V]1ﬂ"liﬂi‘]_lﬂ§\1ﬁ‘hll§l§”lui]"lﬂWﬂﬂWi’Jmi"I%W@Qﬂﬂigﬂ'ﬂ‘ﬂﬁﬁfﬁi’m (Exploratory Factor
. A 9 ga v R o A a s 9Y Y a 9y
Analysis 159 EFA) a7 IZ;IJ’J%EJ?Nﬂ"l!ul!ﬂ"liilmi”lgﬁ“]]@i;ljaIﬂﬂi%ﬂTiﬂﬂﬂﬂﬂl%QlﬁuWHﬂm

u

(Multiple Regression Analysis 30 MRA) @11 1151n51 SPSS tNonaaoUaNUAFIUNTIVG
@ @ 4 v @ a 2 { a a o {
TasfnyInNuduiUTszrIedulsdaszuazdnlsaui ldannsevuulnanisIsen
[ ] a 4 a o ] 1 Aaa 1
Usu1lgalmi wamsinsizvuazmsnaaeuduuAg LAz NI T UOHIUAIETDA F-test AZAT P-

A . = ¥ o &
value (199 Sig.) ‘ﬂf\iulﬂﬂﬁﬂ'lﬁ/]ﬂﬁ@ﬂﬂﬁu
) v v d a vy
4.4.1 nﬁu1Li;mai;'mmiﬂ’Jmﬁuwuﬁgﬂl‘mmuma

Y 1 an a L4 a
ﬂ151\1ﬁ 4.16 ﬂ'lﬁﬂ@]ﬂ'li')!ﬂ51$ﬁﬁﬂﬂ1iﬂ®ﬂﬂﬂ!%ﬂlﬁjuw1{jﬂm

Model R R Square Adjusted R Square Std. Error of the Estimate Durbin-Watson

a

1 782 612 .609 47008 1.476

a. Predictors: (Constant), AT PB, SN_PB, PE_EF

b. Dependent Variable: Purchase_Intention
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Y H
v A

a J a 1 J ana
Wﬁfﬂi’llﬂﬁ1$'ﬁﬂ13ﬂﬂﬂ@ﬂl“ﬁﬂl€%}uw1ﬁﬂmﬂi\‘lﬂ 1 WA a0A Adjusted R Square

Y
AU 0.609 HN1BANNNAIMITOATENIA W ﬂﬂﬁWﬁ%WﬂﬂquﬁHﬂ@ﬂlm%ﬂﬁﬂ’)ﬂﬂﬂJWﬂ@lﬂiﬂJ

(Subjective Norm and Perceived Behavioral Control), mm@m%mﬁ% iTH (Perceived Expertise)

U

F2
Haz NAUARADAIT¥OAUA 199 (Attitude toward IT Purchase Behavior) 8131390311601
g}/ 4 a . 13 {
anwaalalunisdedudilof (T Product Purchase Intention) 1@ 60.9% Fad03uiluTuaanil

=)

2w 9 o
ﬂ’JﬁJW’E)ﬂﬂ‘U"UE]iJ"ﬁGlui$ﬂ‘Uﬂ

1 1 ana a 4
MI9N 4.17 MEDAMTIAUATIEHANNLYTUTIUUVUNIUAYI (One-way ANOVA)

ANOVA"
Model Sum of Squares df Mean Square F Sig.
Regression 140.461 3 46.820 211.885 .000"
1 Residual 89.051 403 221
Total 229.513 406

a. Predictors: (Constant), AT PB, SN_PB, PE_EF

b. Dependent Variable: Purchase Intention

a 4

~ = I
AT 1EnANLlsUsIuniaufae) (One-way ANOVA) Fuilunisasivaey
(Y] [} 4 (Y a % o $ ?1’1 a % a (%
anuduwusvesulsdaszuazaulsauinnasimsasaunag el soaszuazaa

Y
nilsanldaail

Y
v (4

o a % ' [ v J - a
HO: dulseasennad lutianudmiusiuanuaslalunssedud lod

@

Y a l Y v A o d @ 5}, dy a 9 =
H1: Mulsoaszedatios 1 a0 3Jﬂ’Zﬂllﬁ'llWu‘ﬁﬂ‘]Jﬂ’Nll@]ﬂ‘ﬂcluﬂﬁ“]fﬂﬁuﬂﬂﬂ‘ﬂ

]
[

k) aaa
nIgay

VINAEDAN IAWD AT Sig 11181 0.000 FaripeniiAnisdnyn1ana

=KX o

0.05 WawsalPrasauuagiv HO wazensy H1 Faudainanlsdaszedaiosniladll

1 W J a 4 VR DY) a g}/ o
Wﬁ@]@@lﬂl!ﬂi@ﬂi\l ﬂaTJﬁE] NANITUATIEH ANOVA ﬁuEJ‘L!’JWI’JLLﬂifl’(ff‘i%%\‘lﬁﬁJi’H\lﬂu’ﬁﬁ\lﬁi‘l

o [

a & 3’; dy dy a Y = Y 1 = o aa
f]‘ﬁ‘lﬂﬂﬂ’NllN‘LlLL’]JiGl‘Llﬂ’NlIG]\1Gli]Gluﬂ1icliﬂclfﬂﬁuﬂ1ul@1/lulﬂﬂﬂmhuﬂﬁ?ﬂﬂl“l/]NﬁﬂG]

9
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Y a J a Y y a
M3197 4.18 wamsuAs I auMInenoaFuduNyguveInNaslalumssedud lod

Unstandardized Coefficients | Standardized Coefficients
Model t Sig.
B Std. Error Beta
(Constant) .020 168 120 905
SN_PB 237 .028 302 8.396 .000
1
PE_EF 547 .041 .504 13.307 .000
AT PB 180 .038 .160 4716 .000

a. Dependent Variable: Purchase_Intention

1 (

r'd v
AauUsLaNT (B) HaadvuIavednanssnuvedIaluilsaassunazainuaen
utlseu Taen
1) DNENAINNGUSNDWAZNITAIUAUNYANTTH (Subjective Norm and Perceived
=\ 1 U a Q‘{ 1 4 Q' 3 1
Behavioral Control, SN_PB) liA1aduy5¢@n5 0.237 vu18A21431 1o SN_PB INLAU 1 W9
¥ & A X2 v A o A A
ANNAI I IUMITTVLNLUU 0.237 Mg Taenaulsaus agn

d' d' o = % a Qd’
2) mmmmﬁmmmu%’ (Perceived Expertise, PE_EF) Ua1duise@ns 0.547

U

Y 9
Z

A A X ' A A 2 ' A o

NUIANI 30 PE_EF NN 1 1128 Awaalalumsdeasiinay 0.547 vide Taghad
4 4
uilsaua aan

F
3) naunanonsroauallon (Attitude toward IT Purchase Behavior, AT PB) i
' x v Y Y k4 ' Y
MauU5aNT 0.180 HUBANNI 11D AT _PB iNNUY 1 118 anuaalalumsdeszinuay

0.180 128 Taeiadualsoue agh

a 4 a 3‘,
4.4.1.1 wamsuasizHaumsneneFudunyavesnuadlaly

dy a Y A A Y a a o
ﬂ”lscmaum'lamwaelﬂumiﬂﬂﬁauaumgmwm%

auuﬁgmﬁ 1: J998A1UBNTWaINNquE19DIUAZNITAILANNDANT T Y
(Subjective Norm and Perceived Behavioral Control) Snasenudalalumsaeduilod aT
Product Purchase Intention)

M P-value AudnsszauTodiymeadavesmdulszaniia sig oond 0.05
0oN5V HI (FUUAFIUTDY) Na1270 Ja90A1UoNINaInngue1989a MIAILANNGANT TN
(Subjective Norm and Perceived Behavioral Control) ﬁwaﬁiammﬁy’ﬂﬁ]“lumic%aauﬁﬁ"l,aﬁ (IT

o [

Product Purchase Intention) pgalded AN Ia0a

o
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a d' v 9 N Ao 9 . . = J
aNNAFIUN 2: ﬂfﬂﬁ]&lmummwm«mmumug (Perceived Expertise) NHAADAIY

v 9
aalalumssoaud lon (IT Product Purchase Intention)

H 'd
A1 P-value Nuaasszautivdnyneanavessdulsg@nsiia Sig. tioanit 0.05

=2 [ a U A v 9 = IS 4 . . =~
IYDUITU H1 (ﬁllll@]ﬁ"li!ii’]\i) NA1IND ’]jﬁ]ilflﬂ”luﬂ'flﬂlﬂffljclﬂmuﬂiﬂi (Perceived Expertise) YN

Rl

a Y o w aa

v k4
aoauadlalumsdedudilodl (IT Product Purchase Intention) 8819%i1isd AN 19D A

v
Y a

Y
anuAgui 3: dasemuiinunanonisdodum lof (Attitude toward IT Purchase

Y k4
Behavior) UHaaonuadlalunisiedudilof (IT Product Purchase Intention)
1 { U " o % an 1 % = Qd 1 . 1

f1 P-value ﬁllﬁﬂﬂigﬂﬂuﬂﬁWﬂﬂJﬂ%‘]ﬁﬂ@]ﬂlﬂﬂﬂTﬁﬂJﬂigﬁﬂ‘ﬁﬁﬂT Slg. ﬁ@ﬂﬂ?’l 0.05
= (% a 1 A v 9 (% a ,i' a 9y =} .
JIWYDUTU H1 (ﬁiJiJGlﬁTuifJ\i) N3N ﬂi]%El@nuﬂﬁuﬂﬁ@]@ﬂTiG]f@ﬁUﬂ'lll@W (Attitude toward IT

k) k4
Purchase Behavior) Hrageanuaalalumssedum lon (IT Product Purchase Intention) 88193
WodAyn e
1 % a Qo’
Gluﬁ')“lﬂlsll@\iﬂ'l'iWiﬂﬁm'lﬂ'lﬁiJﬂigﬁﬂ‘ﬁﬂﬂﬂﬂﬂ (Unstandardized Coefficients Beta)
[ 4
A9 4.18 dzaTaeuaNNTonnaeFudulanel Y = 0.237 (Subjective Norm and
Perceived Behavioral Control) + 0.547 (Perceived Expertise) + 0.180 (Attitude toward IT Purchase
Behavior)
a 1 [ g}J 9 9 rTa A U 9 a

ﬁ?‘lJﬂ15V]ﬂﬁ@ﬂﬁiJiJﬁj;']uW‘]J'J']ﬁ‘ﬂ‘ﬂfWNﬁTNﬂTullﬂllﬂ ANTWANINNYUD OIS

ﬂTiﬂDﬂﬂquaﬂiﬁu(Subjective Norm and Perceived Behavioral Control) mwm%wmﬁ%’ui
9

(Perceived Expertise) 4 naunanoNsFoaua lon (Attitude toward IT Purchase Behavior)

o @

Y = 1 H dy a Y = ; ' = )
’d’J‘LliJN’dGl@ﬂ’ﬂuﬁﬂﬂﬂluﬂﬁ%’ﬂﬁuﬂﬂ@ﬂ (IT Product Purchase Intention) 8 NUUINIAYNI

g

v
aa <3
adauazamsn lsnamsnadevililuTuaagaiie (Final Model)
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U 1 d’ [ U d’d
4.4.2 managevudmlsmumazmanuamanasiualsnamsuanua sy

UnA (Normality)

a ' ¢ .
M3197 4.19 Msnagoual Ia Ty Inson amesuol (One-Sample Kolmogorov - Smirnov Test)

SN_PB PE_EF AT _PB
N 407 407 407
Normal Parameters”” Mean 3.3004 4.0135 4.0557
Std. Deviation 95990 69246 .66803
Most Extreme Differences Absolute .103 124 113
Positive .050 077 .089
Negative -.103 -.124 -.113
Kolmogorov-Smirnov Z 2.075 2.495 2.279
Asymp. Sig. (2-tailed) .000 .000 .000

a. Test distribution is Normal.

b. Calculated from data.

1 4
msnagounlalulnseyl diwesueyl (One-Sample Kolmogorov - Smirnov Test)
I 1 Aaa o [ (% v o @ { { 1

Iilumadadimiunmageunmsuanuaslszang Tasliszauiisdinnh 0.05 va ldnea
Y [BE-% D% é 9 1 T W ,:' 3 1 Y [] =
P-value Y9INNAU ST 19117 0.000 Faioani 0.05 uaasnawlsmilunquaaedialaill

MILINLIIAIAAIAAAULLLLNG
Ao NN uHuud TdudgdIuna1s (Central Limit Theorem) 5311d M5

< %] [ o { T W ] [ 1

Uszmnsla o dunudlredaludruianemsnszaevesadlogiananaaiuua 1rfuy

9 [

IndiAeanunsnsz918uDUTITUWIA (Normal Distribution) Fanguguud Idudgdiunas
' o 1 @ ] A o 33| a =~ ' @ ]

szyNTIvveInguated et limsuenuauiuuunind aastiuinndi 30 dred1a

zé a o g}.: dyd 1 @ [] d' 9 = 2’_, % [] =2

(Bland, 1996) #41ua114398ATaNNMIUAGuUATIE 1N T UMsANYY Narua 407 AI081994

1w 1 4 < o A a
aunsaaglldandulsauuazmanuaaanaswiludulshiimsuenuaeilng
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4.4.3 ﬂ157]9]%’[?)‘”?11?17]13»1!!1]5ﬂ53uﬂl@ﬂﬂ31uﬂﬂ1ﬂ!ﬂﬁi’)u!ﬂ‘I«!ﬂ]ﬂ\i‘ﬂ
(Homoscedastic)

Scatterplot

Dependent Variable: Purchase_|ntention

Regression Standardized Residual

Regression Standardized Predicted Value

~ 1 A I 1 ~ 9
717 4.2 minageumanuuilslsiuvesnnuaaianasuiuaingd lagldy Scatterplot

d' 1 = (% U 9 = d'
1NN 4.2 a9 Qidleuaznszatedugusoudu 0 Tag lilgUuuuh

i
= 1

Fau udnaziivigaiegrinndu o 1 ualaesauudamnizneiog luraeserin £2

]
A o

v v Y
%\‘]’E]Qil!‘]f’)\illﬂﬂ ﬂTiﬂ‘iZinEJG]’Jﬂ’E)uGIQJJNﬁﬁHﬁN@ﬂﬁﬂ@%ﬂﬂﬂl@ﬂﬂ1ﬂﬂ1u1ﬂllg{ muummmﬁgﬂ

4” 9 Y1 A < 1 A & A o v
L'U'EN@]ullﬂ'J'Iﬂ']ﬂ’J']3JLHJﬁTJ'i'Juﬂl@ﬁﬂﬁWﬂﬂa’l@Lﬂa@ulﬂuﬂWﬂQ‘ﬂ L‘iJu‘ﬂEJE)m‘UUlﬂ
4.4.4 manaaauaNNudaszaniuveIMANNAIIAINTDY (Residual Error)

$ 1 4 4 I a 1w
M3199 4.20 MANUAAIAAADY (Residual) tNoNATUANMTUDATZABNY

Model R R Square Adjusted R Square Std. Error of the Estimate Durbin-Watson

a

1 182 612 .609 47008 1.476

a. Predictors: (Constant), AT PB, SN_PB, PE_EF

b. Dependent Variable: Purchase_Intention
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i
A o aad

. . <3| ' @ .
Hadeldn1snaaou Durbin-Watson Fuduarananldia Autocorrelation
o

Y =

(ENUFUNUTIzHINAIANAR AR AD U TULAAzI99a1) Tudoya FawDI1 Durbin-Watson 1

A1 1.476 Faiueglura 1.5 09 2.5 naasi lufidayn Autocorrelation §I59
v v d (Y}
4.4.5 Tymnzanuduiusszu190mils (Multicollinearity)

M15199 4.21 HANITNATDLAN Tolerance a1 Variance Inflation Factor ‘Vidi’f) VIF

Unstandardized Coefficients | Standardized Coefficients Collinearity Statistics
Model t Sig.
B Std. Error Beta Tolerance VIF
(Constant) .020 .168 120 | .905
SN_PB 237 .028 302 8.396| .000 7142 1.348
1
PE_EF .547 .041 5041 13.307 | .000 672 1.487
AT_PB .180 .038 160 4.716 | .000 .841 1.189

a. Dependent Variable: Purchase Intention

Y]

o Jd o 1 @ a
ﬂﬁﬂﬂﬁf)ﬂﬂi‘gﬁ1ﬂ13$ Multicollinearity (ﬂ'ﬂllﬁllwu‘ﬁﬂu!@ﬂi%ﬁ’ﬂiﬁ’]uﬂﬁﬂﬁig)
a 1 I
Gluimﬂamm@a@mﬁmﬁuwmm Iﬂﬂslﬁlgf}m Tolerance i8¢ Variance Inflation Factor (VIF) 1w
9
A219%A1 WU Tolerance Y9N NAMIToa52 11N dnSwasnngudreduaznisniIugw
‘Wf]aﬂﬁil (Subjective Norm and Perceived Behavioral Control 130 SN _PB) mwm%m&mm‘ﬁ
9
%Uq%f (Perceived Expertise N30 PE EF) tag nAuAAReNIFe UM loh (Attitude toward IT
Purchase Behavior ¥30 AT_PB) iA1nna1 0.2 uazen VIF veannaauilsiiatosndi 5 uaaa
U (=} . - . d' G dy (2 a 1 v A
N llﬂJiJﬂfchJWW Multicollinearity 1ngummsaﬂmﬂmﬂuhmau alseaaseinazaINnY

Flusaszaetuluszaunsousy’ld

4.5 unayyl

D.

) N s Y Ay ¥ s =
UNn 4 M”J ﬂu1!ﬁuﬂNﬂﬂ”li”lmi”lgﬁ“'l]ﬂlquﬂT]"lﬂi]1ﬂLLUUﬁﬂUﬂ1llﬂﬂuulau HINDU

] ]

1 Y] ] o a 4 a a
Tasnquadd19911IU 407 AU Taslimidnszdayanludanssauuazizionyuiu Tag

Rl

a d a ) @ 1 % v '
NITUATITVIBINTTU U (Descriptive Statistics) mmua%’ayjamllﬂmmﬂqumamq VU LN

[ == = = a ] ' @ ] ' [ A 9 v
97 ITAUNITANYT LAZDITNW 3'J?Jﬂ\1ﬂ'ﬂllﬂﬂL‘Hum@ﬁﬂqu@n@ﬂﬂﬁﬂﬂﬁ]ﬁ]ﬂﬁ”lﬂq NNYIVDINY
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Y K4
Aa A . 1 % a [ a d A
9N3Waved Influencer UU TikTok Aoauadlalumsgedaum lof daumsinsgiisoyuu
. .. = Yy 9 a 4 J a o A o ] @
(Inferential Statistics) [TNAUAIBNITIUATIEHOIAUTLNDUIFIA1329 (EFA) tWadanguauals
Y
] Y] a 4 a
nazaanuTUFouvosteya MnuuldnisinsizimsoaneaFudunygu (Multiple
4 a Ao [ ] 4 1 Y] a
Regression Analysis) INONAFOUAUUATIUNTIVG LHAZANHIANWTUNUTTEHINA W T0A5Y
tazalsay
a 4 o [ Y] a Aaw a
Han153tAs1zH EFA 1hldgnsdiudgenseunuifanisitenazaunagiv
Y 9
NNUUIINMINATIUANNAZIUAI0 MRA wuatensaiuaiu laun eniwaninngudieds
uazmimmuwaﬁﬂsm (Subjective Norm and Perceived Behavioral Control) mm@ﬂwmﬁ
9
'i‘iJ;%: (Perceived Expertise) Lag NAUARADNITTOTUAY 10N (Attitude toward IT Purchase
. k) = 1 g‘/ dy a Y ~ 1 A v o W Aan
Behavior) duiinasonnuadlylunsdedudi lefiednelivedngnieana
Y 9
UDNDINUTITNITATIVTBUT0ANAULBIAUUDINTUATIZH NTOADOY 1FU N5
4 .. C I, - & <
NATDU Normality, Homoscedasticity, L& Multicollinearity Fanamsnaaeunaruadulday
/A o ¥y AQq Y o A o ]
amnsvua uaaaliwui luwanlsianumuizantaza1usniiinan1s uasz 14
1 ) 1 ) a Jd {
Anuazaglwaldodraiule Taeaglunh 4 duauenanisiniizidoyan lasin
v v Y
LUDABUD N FIETUAYUANUAFIUNIONTWAUDY Influencer UM TikTok lHasonuadle

[

dy a Y I Y Aa a ngljd g Y] Y
lumsdedua lofivesdus Ina wan13aveiillsz Temiaetinmsaaranazfiszneumslu

o { A o
ﬂ']i')']\?ﬂaQWﬁVITQﬂWiG]ﬁ'IﬂﬁLﬁﬂ'J%}@Qﬂ‘U Influencer YU TikTok
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UNN 5

= a v a Y
ﬁ?ﬂﬂﬁﬂ]iﬁﬂ‘hﬂ’mﬂ ?Jﬂ‘lJi]?JNa azuyailaualue

v

a dyd d‘ = 1 v Aa A . = 1
nudeliihvunaiedny13179388n5wave s Influencer U TikTok IWAAD
H d a ] 3 4 o
anuasligedudlefiodiels Taanudoyannuuvaeuniwesu laiangld TikTok S1uam
407 AU 0193214 18 - 60 1 Taed el dunusrasangugnisnszaiuuny (Theory of Planed
o v o 1 a A

Behavior: TPB) (Ajzen, 1991) HaztlU31a0aNg¥ANUANHUTIEN I ONTWaVDY Influencer
1 ] dy . . s : Jq Ya J o
AoANNAY 1990 (Agustinus Dedy Handrimurtjahjo et al., 2022) 3J1ﬂi$8qlﬂ$l1°lf’3lﬂi1$‘ﬂﬂi]i]ﬁl 9

'
aaa

9
Tade laun VinunaniisengAnssumssedum lofl (ATB), MindoenIungusd1989 (SN), N3

dd’wﬂl

a d‘w Y 1 d’ d' d‘w 9 d‘
MUANNOANTTUNTUZ (PBC), ANNUNFDADNTUY (PC), ANUFIIFIUNTUI (PE), AULYD
o Aada @ a 4 g’/ dy a 9
(TR), NAUAANUAD Influencer (ATI), NAUANNDLUTUA (BA) LAY anuaalalumsyedumle
= = a L4 J IS Y an . 1 [
71 ATPIN) F9910N15 1A 120952 NOUIFIE1599 (EFA) A2835 Varimax Wmﬂi}fwmm
@ [ I~ 4 o a 4 . .
mmsmmﬂqmﬂu 4 99A152N0U uazm”lﬂamfnwmmﬂaaﬂwvmm (Multiple Regression)
A = @ v J 1 o 1 [ = o 1 Av o ds’
INORANEIANNANNUTTZHINAWYTA199) o 11/ mmmgmiﬁgﬂwamfnﬁmmu
5.1 d31wamsAny1IdY
4 1 Y ] Aaa A
5.1.1 agUwadeyaduilszmnsmansuoanguaiods Ineldanaz
WIIMUU (Descriptive Statistic)
@ { [ a <3
5.1.2 aﬂymzﬂjﬂgaLﬁms{faqﬂ‘ummmmummﬁj@ﬂmmua@umu
a Y
5.1.3 ﬁgﬂwammmmwmaya
5.2 Myen1ls1eNan1sANYIINY
Yy 9 ' a
5.3 YaAunulvunadmnng
5.4 YRIEAUDUULIINNIANYIINY
a o o % %
5.4.1 foamuauuzmﬂaqmmmuuﬂmﬁﬂmmmzﬁj’ﬂﬁzﬂaumi
5.4.2 NAUDINTIY
5.4.3 daruonuzdmsuanuiIselusuina

5.5 unagy
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5.1 agimwamsfinyIde

Y 14 d v v | Y aa A
5.1.1 ﬁ?ﬂﬂﬁ‘“ﬂ@;{aﬂ'l‘lr!ﬂizﬁﬂﬂiﬂ'Iﬁﬂi‘ll@ﬂﬂquﬂll@tlNIﬂEﬂ‘UﬁﬂﬂWﬂWiimlﬂ

(Descriptive Statistic)

MnmsAnITeyamulszmInsmaasyeIngua10819 WUIINqUAI0E1NEIU

Tnajihumemale (55.0%) sosasuuilumene (40.5%) tazmamaden (4.4%) daulvajog

g q

Tug1901g 31-40 T (40.0%) 50909W1ADFI1901g 18-30 T (37.3%) AWAI8%2901g 41-50 T

(15.2%) uaz$2901g 51-60 U (7.4%) mwaray drulngliszaumsanulSuynas (51.8%)

g

sesasmnelTynIn (40.8%) awdredinindSanas (5.9%) uazlSyguen (1.5%)
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