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a 4 d a v
4.2 pamIinnzriesnsenoFatiudu (Confirmatory Factor Analysis : CFA)

a ¢ A A o g v o o
ﬂ'li’Jmi131’?6&ﬂ1J§$ﬂ’ﬂiJL"]NEJ“LJEJ‘L!LTJL!ﬂ'li‘l/]ﬂﬁﬂﬂﬂ?1ﬂﬁ@ﬂﬂﬂﬁ]ﬂﬂ]@ﬂﬂl@y’aﬂﬂ

o = Y o 9 v J a 4 4 a A v W 1 g
YYD °]NI}J'JﬂﬂulﬂNaaW‘ﬁﬂ'lﬁ'JLﬂi'lﬁﬁfJ\‘]ﬂ‘lJiﬁﬂ@UL‘ﬁﬂﬂuﬂuﬂQﬂTWﬂﬂjﬂu

Chi-square = 153.689, Chi-square/df = 1.201, df = 128,
p=.061, GFI = 924 CFl = 983, RMR = .033,
RMSEA = .033, NFI = .908

Nonverbal
Immediacy

Perspective
Taking
Empathy

Empathic
Concern

Adaptive
Selling
Behavior

Relationship
Performance

A a 4 J a A o [ 9 . o
NINN 4.1 Wﬁﬂ1§'3lﬂ§'1$ﬂfl\iﬂﬂi$ﬂﬂﬂlﬂf\‘]ﬂuﬂuﬂﬁ\?ﬁi'lﬁ Covariance 0% ﬂi“lJ MI

A15199 4.7 Waﬂ’JHJﬁ’E]ﬂﬂ'L%}EN"IIENLLUUﬂﬁﬁ@\ﬂlﬂ\‘]ﬁ%!ﬂﬁ’iﬁlﬂﬁ%ﬁﬂ Covariance

d 'y
MAYH Recommend Value* NaNISIAITITH Nan1FONIY

Chi-square/df 198077 2.00 1.201 gONSU




55

1 A 1w 7
Goodness of Fit Index (GFI) UINNNHIBNINY 0.924 goUTU
0.95
1 A 1w 7
Comparative Fit Index (CFI) UINNNHIBNINY 0.983 goUTU
0.90
Root Mean Square Residual ﬁ}ﬂﬂﬂ’j’] 0.08 0.033 gONSU
(RMA)
Root Mean Square Error of ﬂ}’ﬁ]ﬂﬂ’]"] 0.08 0.033 oS
Approximate (RMSEA)
Normed-Fit Index (NFI) UINNNUIBNINY 0.908 goNTU
0.95

*HULE $1999 Recommend Value (Kline, 2012)
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[ @ v J Aa oA
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[ 4 o o 4 o (% o
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LUIAANITIA70 (Conceptual Framework) 1919899100 15ANYI1YDIAUYUATAMY (Limbu

etal.2016) nazihwnlsuldnuusunnquaiedsgunuen luszme lng
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a d a
4.3 HaMI AL HAUM 31T 9)A399319 (Structural Equation Modeling : SEM)
il'lﬂﬂ'lﬁalﬂﬁ'lgﬁﬁllﬂ'lﬁ!%\?Iﬂﬁ\Tﬁ%}'Nllagﬂ'liﬁ'lu?mﬂ]@\TIﬂiuﬂiN FIWITDUFA

Yo A ' v A v A
Ha laaagl 4.2 nazagimandsnamumaetiainisnei 4.8
-.24

U

Chi-square = 149.021, Chi-square/df = 1.192, df = 125,
p = .070, GF1 = 926, CFl = 984, RMR = .033,
RMSEA = .032, NFI = 910
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Taking
Empathy

Empathic /
Concern

NN 4.2 ﬂ’J”I‘JJﬁi’JﬂﬂZ%}’l’N‘U’l’NLL‘U‘]JﬁWﬁ@ﬂﬂl@ﬂﬁ’JLlﬂﬁi]Tﬂﬂiﬂﬂ!tu%ﬁﬂﬂﬁﬁﬂ‘lﬂf’jﬁjﬂ%Wﬂﬂﬁ

Aasziaumazelassadianadesu Mi

M13199 4.8 HaveIANVUADANRBIVBLUTIand TaTeaie (Structural Equation Modeling :

SEM)
MABH Recommend Value* | gamsins1zi | wamseonsy
Chi-square/df Y98N 2.00 1.192 YONTU
0.926 goUTY

Goodness of Fit Index (GFI) AN MUITBINAY

0.95

-25
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1 A 1w 7
Comparative Fit Index (CFI) UINNNHIBNINY 0.984 goUTU
0.90
Root Mean Square Residual ﬁ}ﬂﬂﬂ’j’] 0.08 0.033 gONSU
(RMR)
Root Mean Square Error of ﬁ}ﬂﬂﬂ’j’] 0.08 0.032 gONSU
Approximate (RMSEA)
1 A 1 o 3
Normed-Fit Index (NFI) VINNNHIDUNINUY 0.910 goNTU
0.95

*HULE $1999 Recommend Value (Kline, 2012)

{ a J a
A13197 4.9 UFAAINANITAATIEHANMTFITATIA3 (Structural Equation Model : SEM)

aNNAFIY fulsvantonnos S.E CR P-Value | {igdingynada
WINIFIU (T-Value)
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ana
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ana
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OP < AB 1.042 0.305 4.443 o IlsdAynana

RP < AB 0.947 0.222 4705 S ulsdAynana

A = A A o a £
i]1ﬂﬂ1i‘]Ji$ll’JﬁNﬁGlu§,‘]Jﬂ 42 uaga1519% 4.9 Wwelssiiumdudseansone

WIATFIU (Standard Regression Weight) 91n@ausau @aunlsdena1s uagdnlsauninaag

szneufunseunuIAANIUITY dnsoudas lanagili 4.3
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1T o 1 o J ] o v Jd a
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= 1 . ' sy v J A I
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a I 1 a 1 o
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1 o . 3 1 { a
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9 9 Y] 9 a o 4 4 = 1 A LY
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o o 14 o T o @ % g’; 1 ] 4
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] a 4 v [ @ [ I
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